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Budiness Con Be Fin 


Make your business trip to the Orient 
a luxury liner vacation! Meals by 
world famous chefs! Deck sports, out- 
door swimming, movies, dancing! 
Complete shopping and service facili- 
ties. Air-conditioned staterooms and 
salons. Conduct your business en 
route: typewriters, daily stock quo- 
tations, radio communication— all 
available. 
$.S. PRESIDENT WILSON S.S. PRESIDENT CLEVELAND 
Sailings Every 3 Weeks from San Francisco or 

Los Angeles to Hawaii * Yokohama 

Hong Kong « Manila « Kobe 
Free folder—See your Travel Agent 


AMERICAN 
PRESIDENT LINES 


311 CALIFORNIA ST., SAN FRANCISCO 4 














A MUTUAL INVESTMENT FUND 


NATIONAL 
INCOME 
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@ Currently invested 
in over 135 bonds, pre- 
ferred and common 
stocks, selected pri- 
marily for income pos- 
sibilities. For FREE 
information folder and 
prospéctus, clip this ad 
and mail with your name and address. rw 


NATIONAL SECURITIES & 
RESEARCH CORPORATION 
Established 1930 + 
120 Broadwey, New York 5, New York 

















DREWRY 


A dividend of forty (40) cents per 
share for the fourth quarter of 1954 


has been declared on the common 
stock, payable December 10, 1954 to 
stockholders of record at the close of 
business on November 25, 1954 


Drewrys Limited U. S$. A., Ine. 
South Bend, Indiana 


T. E. JEANNERET, 
Secretary and Treasurer 

















Good Neighbor Power 


.-»BACKS UP UNION ELECTRIC IN CASE OF EMERGENCY 


“Good Neighbor Power’’ is how you might 
describe the interconnected system in which 
Union Electric participates with 67 other 
companies in the central United States. 


Through interconnections with Kansas 
City Power and Light Company to the 
west, Electric Energy, Inc., to the south, 
Illinois Power Company and Central 
Illinois Public Service Company to the 
east, Union Electric is connected with a 
vast network of electric power producers. 


This simply means, that whenever needed, 
emergency reserve power from Union 


UNION ELECTRIC COMPANY 


OF MISSOURI 


Subsidiaries: Union Electric Power Company 
Missouri Power & Light Company 


Missouri Edison Company 
Union Colliery Company 
Poplar Ridge Coal Company 


St. Louis & Belleville Electric Railway Company 


MISSOURI POWER & LIGHT CO. 


Electric’s pool system is constantly avail- 
able to neighboring utilities. And should an 
emergency develop in Union Electric terri- 
tory, instant reserves of electric power are 
“on tap”’ from generating facilities of the 
same good neighbors. 


Such reliability of service is especially 
significant when there is a constantly in- 
creasing demand for electric power, as in 
the Union Electric area. System output 
during the 12 months ending September 
30, 1954, was almost 71% billion kilowatt 
hours. And 1954 revenues are running at 
the rate of more than $111,000,000 annually. 
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Fourth Quarter Will 


Show Earnings Gains 


Prospective increase in corporate profits for final 


three months may place year on a par with 1953. But 


there will be wide variations among different groups. 


M of the time during the post- 
war period, trends in corporate 
profits have been sufficiently well-de- 
fined to justify broad generalizations 
concerning them. From mid-1946 to 
the end of 1948, there were few in- 
dustries or companies which failed to 
show continuous and substantial in- 
creases in earnings. The 1949 reces- 
sion reversed this tendency for a time, 
but there was a renewed spurt follow- 
ing the outbreak of war in Korea— 
until the excess profits tax started to 
take its toll. 


Results Vary Widely 


This produced a letdown in post- 
tax results which lasted until mid- 
1952. During this period, there was 
somewhat more inconsistency in the 
earnings of different industries than 
there had been in the preceding 
years; several groups encountered 
hard times while the remainder of the 
economy was booming. Such dispari- 
ties have greatly increased since then, 
due to varying degrees of benefit de- 
rived from the later stages of the 
boom (through the third quarter of 
1953) and unequal vulnerability to 
the subsequent recession. Expiration 
of excess profits taxes as of the begin- 
ning of the current year has also been 
a powerful influence helping some in- 
dustries but not affecting others. 

Consequently, results for the first 
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nine months of 1954 have shown no 
consistent pattern. Textile and ap- 
parel producers, railroad and auto 
parts, steel and rail equipment com- 
panies showed substantial declines 
from the profits achieved twelve 
months earlier ; the same was true of 
automobile manufacturers with the 
exception of General Motors, whose 
huge size enables it to determine the 
over-all trend for the industry, since 
its nearest rival does not publish earn- 
ings figures. 

In contrast, moderate to substantial 
gains were scored by most enterprises 
in the aircraft manufacturing, air 
transport, office equipment, drug, 
building material, electrical equipment 
and utility groups. In some cases, this 
improvement was due primarily or 
even solely to ending of EPT, but 
utilities and some others (such as 
food processors) depended largely on 
a greater volume of business. 

Relative earnings trends will 
change somewhat during the current 
quarter. The final three months of 
1953 marked the beginning of the de- 
cline in earnings for cyclical groups, 
and year-to-year comparisons in most 
of these cases will thus be made 
against a declining base. Third quar- 
ter profits for business as a whole 
were only slightly under year-earlier 
levels and thus there is little question, 
in view of the current uptrend in 


industrial activity, that the fourth 
quarter. will show improvement over 
the final three months of 1953. There 
is a good possibility that this showing 
will enable profits for 1954 as a whole 
to equal or outstrip those for the pre- 
vious year. 

Naturally, there will be wide dif- 
ferences in the ability of various in- 
dustries to register gains over results 
for the third quarter, or those regis- 
tered a year ago. Groups depending 
heavily on military orders will benefit 
from the fact that contracts of this 
type have been placed in much heavier 
volume during recent months than 
was the case in the similar period of 
1953; most of these lines—notably 
the aircraft manufacturers—will also 
be helped by the lapse of EPT. 


Auto Revival Helpful 


Another important influence, as- 
suming it lives up to present expecta- 
tions, will be the sharp revival in 
automobile production. Output of pas- 
senger cars is scheduled to exceed 
500,000 units this month, an all-time 
record for November, and plans call 
for production of 550,000 in Decem- 
ber. If attained, these performances 
would each rate successively as the 
best of the year. 

Dealer stocks of new cars have been 
slashed by 60 per cent from the April 
peak, thanks partly to low output dur- 
ing model changeovers in October. 
Present supplies are the smallest since 
the steel strike in mid-1952. This 
should strengthen the market for 1955 
models, in contrast to the situation 
prevailing in 1953 when a glut of un- 
sold current models weakened the 
demand for new designs. Neverthe- 
less, there are persistent reports of 
price concessions on both 1954 and 
1955 cars, raising some question as 
to the industry’s ability to dispose of 

Please turn to page 27 
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Transit Issues Have Little Appeal 


Passengers carried, miles traveled, and receipts 


continue their long-term decline. Only a few com- 


panies have been able to increase earnings this year 


n many city areas our modern 
buses move slower than did the 
horse-cars of a couple of generations 
ago. Fuming passengers denounce 
the service, and a few decide to walk 
next time. Transit officials maintain 
that a speed increase of only one mile 
an hour would solve fiscal problems, 
besides making passengers more con- 
tent. A string of automobiles clog- 
ging traffic in front of a loaded bus 
adds tremendously to operating costs, 
and the prospects are that they will 
get worse before it gets any better. 
The transit industry presents an 
example of an essential public service 
checkmated by individuals who sup- 
ply their own service. This situation 
has reached a point where transit offi- 
cials devote considerable time and ef- 
fort to prejudicing a man against his 
own car. The Philadelphia Trans- 
portation Company, for example, has 
spent considerable sums on advertise- 
ments showing that auto riders can 
save a lot of money by going to work 
in a bus. And the transit industry 
strives night and day to convince rid- 
ers and downtown merchants that 
parking restrictions are beneficial be- 
cause they speed up the authorized 
service which gets people in and out 
of the traffic maze. 


Optimism Short-Lived 


Only two years ago, bus and street 
car operators were feeling optimistic 
over signs of an upturn in passenger 
traffic, which by that time had de- 
clined 35 per cent since the end of 
World War II. The decline in pas- 
sengers carried appeared to be level- 
ing off, and some recovery in income 
was expected from the - unusually 
numerous fare increases granted in 
1952. The number of passengers 
carried declined nine per cent last 
year; while higher fares meant in- 
creased revenues, the gain was less 
than one per cent. Fare increases of 
some $10 million were swallowed up 
in higher payroll costs, which rose 
by almost exactly that amount. Al- 
4 





Ford Motor Co. 


though a few transit companies were 
able to increase earnings, the industry 
by and large was still in retreat be- 
fore the influx of more and bigger 
private automobiles. Through Sep- 
tember 30 of this year, passenger 
traffic had fallen 11% per cent below 
the level for the same 1953 period. 
Only one company, National City 
Lines, has been able to hold or im- 
prove upon its prior year’s gains. 

It is thus too early to herald any 
reversal in the downtrend of transit 
traffic which has persisted since 1946 
when the automobile shortage was 
still acute. Actually, the transit com- 
panies are victims of something more 
than over-crowded city streets. Since 
the war, the automobile has taken 
millions of bread-winners to the sub- 
urbs where they have bought or built 
homes, and industry and trade have 


also been locating there. The disap- 
pearance of urban bus and street-car 
riders may be explained in part by 
the trek to the suburbs where the 
family car is kept busy on shopping 
tours to stores maintaining parking 
lots, and in driving a commuting 
bread-winner to and from the railroad 


station or in taking him to a nearby’ 


job. There is little that the transit 
industry can do to retrieve these lost 
customers—or gain others who have 
seldom if ever ridden on a city bus. 
The emigration to the suburbs con- 
tinues unabated, a secular trend oper- 
ating against transit income. 
Another factor which is little pub- 
licized, inasmuch as the transit lines 
can’t do anything about it, is the lure 
of the television set which is keeping 
millions of former movie patrons at 
home on evenings which formerly 
saw trips to downtown theaters. The 
loss of this traffic can hardly be esti- 
mated, but it doubtless is substantial 
in many towns. Thousands of the- 
aters, meanwhile, have gone dark. 


Parking Lots Set Up 


The transit companies therefore 
continue to devote most of their pub- 
lic relations efforts to the legitimate 
problem of downtown traffic conges- 
tion. They are also getting behind 
parking lots convenient to bus ter- 
minals, and wherever possible express 
service is scheduled for downtown 
trips. This has been done in St. 
Louis, in Cleveland where the system 
is municipally owned, and in a few 
other cities. The erection of some 
new downtown parking garages in 
Pittsburgh, however, may prove to be 
a step toward even worse traffic con- 
gestion. 

A sign of the times, perhaps, is the 
attention which state executives of 
administrative bodies are beginning 


Privately-Owned Transit Companies 








-—Revenues—, Earned Per Share————, 
(Millions) -— Annual—, -Nine Months-, -—Dividends—, Recent 
Company 1953 1954 1952 1953 1953 1954 1953 *1954 Price 
Baltimore Transit. a$17.6 a$16.6 a 12 $0.93 $0.60 $0.16 None $0.50 7 
Capital Transit ... a26.1 a27.0 10 ~=1.00 0.81 0.56 $1.20 sl1.40 10 
Cincinnati Transit. al0.3 a9.5 i 12 0.93 0.48 0.20 0.75 None 4 
LosAngeles Transit ¢6.3  e6.1 1.15 1.20 e0.24 e0.18 1.00 0.75 14 
National City Lines a22.6 a21.7 1.86 2.35 153 196 1.50 1.20 20 
N. Y.C. Omnibus . a15.2 a18.7 232 i7 0.74 2.13 None 2.00 27 
Phila. Transport’n. a54.1 a53.8 Nil Nil D2.11 0.39 None 0.30 8 
Pittsburgh Rwys.. a19.6 a15.0 0.45 0.15 DO0.10 DO.72 None 0.30 6 
St. Louis Pub. Sve. 27.2 N.R. 0.94 1.22 N.R. N.R. 1.40 1.05 13 
Twin City Rapid 
fic) ) |) ey ae eee b8.9 b8.4 DO0.71 0.22 bDO0.61bD0.53 0.80 1.60 17 
*Paid or declared to November 10. a—Nine months. b—Six months. e—Three months. s—Plus 


stock. N.R.—Not reported. D—Deficit 
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to devote to the transit problem. In 
Massachusetts, New York and Wis- 
consin, state-sponsored surveys of 
transit problems have either been 
completed or are under way for legis- 
lative study and appropriate action. 
One of the things recommended by 
the examining Governor’s committee 
in New York is an “immediate re- 
evaluation of the applicable tax struc- 
ture’ as well as steps to lessen the 


effects of traffic congestion. “At 
stake,” the report reads, “‘are the con- 
tinued existence of a substantial seg- 
ment of the privately-owned transit 
industry and the conservation of a 
valuable source of governmental rev- 
enue.” Enactment of any real legis- 
lative aid may be slow, but once a 
movement of this kind is begun it 
tends to spread. Stockholders as well 
as transit officials will be interested in 


anything that may be done on this 
question. 

The transit issues aS a group are 
plainly speculative. Yields are gen- 
erally high, reflecting risks which are 
commensurably great. The future of 
the industry rests on no single factor 
but on the cooperation of manage-. 
ment, labor and the general public, 
with the aid of state and local govern- 
ments in various ways. 


What Attraction Now for Stock Purchase Warrants? 


This device theoretically can show exceptional profits 


but, in actual practice, only a small percentage works 


out advantageously. Here's a look at the current crop 


ccasionally substantial profits are 
made by a holder of stock pur- 
chase warrants, issued originally as a 
rule in connection with a stock or 
bond offering, but also under other 
conditions — executive employment 
contracts for instance. The occasions 
when such profits may be realized, 
however, are relatively few and far 
between, and there is little in the cur- 


| rent situation to encourage a specula- 


tive rush to buy warrants. 

Present-day prices of some war- 
rants, nevertheless, serve to highlight 
the profits that could have been (very 
probably were) garnered by specula- 
tors who purchased warrants even 
three or four years ago. They make 
clear the lure that warrants have for 
a certain segment of speculators— 
warrants, it may be said right here, 
have no investment characteristics. 
They merely provide that at any time 
up to a certain date—at times with 
no date limit—stock may be pur- 
chased from the issuing corporation 
at a specified price. Hence it is the 
market for the stock that determines 
or influences the market value of a 
warrant. 


Unusual Example 


As an example: Three or four 
years ago when Universal Pictures 
common stock was selling for around 
$9 a share, warrants to purchase the 
stock at $10 a share were selling at 
about $3 each. Issued mainly as ex- 
ecutive compensation, they do not ex- 
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pire until 1956, and speculators fig- 
ured that at times over the interven- 
ing years the stock would sell at a 
price that would make the warrants 
look cheap, for the holder would be 
able to acquire the stock at any time 
at a total cost of not more than $13 
a share, i.e., $10 for the stock and $3 
for the warrant. 

The low cost of the warrant in- 
creased the lure, since $300 would 
purchase 100 warrants, but would 
finance only 33 shares of stock. To- 
day 100 warrants would sell for more 
than $1,900, up more than 500 per 
cent, while 33 shares of stock, now 
around 30 and worth about $1,000, 
would be up only 225 per cent. 

Two of the 15 warrants listed in 


the accompanying tabulation have not 
long to run and are without attrac- 
tion. They expire at the end of next 
month and in each case the shares are 
selling well below the price at which 
the stock would be available on sur- 
render of the warrant. ACF-Brill 
Motors stock sells now around 9, 
against a warrant-purchase price of 
15, while Aeronca Manufacturing 
warrants set a price of $5.59 per 
share for stock selling in the open 
market at 414. Some of the other, 
longer lived warrants are selling at 
prices which are not far from, or are 
at approximately the level at which 
cost of warrant plus share purchase 
price about balances market price of 
the stock, and hence there is no pres- 
ent attraction, unless the prospective 
buyer convinces himself that longer 
term prospects of the stock indicate 
that the present-day purchase of the 
warrant will lead to profits at the risk 
of a relatively small amount of cash. 


How the Principal Stock Warrants Line Up 


7-Warrants to Purchase 
Number of t 


Common 
Shares 
ACF-Brill Motors .......... 1 
Aeronca Manufacturing ..... 1 
Alleghany Corporation ...... 1 
Atlas Corporation .......... 1 
Investment Co. of America... 11.5 
North Star Oil, Ltd.......... 40 
ee rae 1 
EG ovis wade qadckan 1 
Standard-Thomson ......... 1 
Toklan Royalty ............ 100 
Tri-Continental Corporation. 1.27 
Ultrasonic (New) ........... 1 
U. S. Air Conditioning ...... 1 
Universal Pictures .......... 1 
., ae ere 1 





Date 
Price Per Warrants 7—*Recent Price— 
Share Expire Warrant Stock 
$15.00 12/31/54 ak ed 
5.59 12/31/54 j% 4% 
3.75 None a2\% e4 
25.00 None al3% e39 
b10.483 None 4% 7% 
4.00 11/15/58 h4 hill 
6.00 £3/31/56 4 2 
16.50 5/31/56 1% el0 
c10.00 23/1/57 1 a8 
k675.60 6/30/62 ly a4 
22.56 None a8 e23 
10.00 1/1/57 2% 11 
3.0625 12/31/57 13/16 a2 
10.00 4/1/56 18% e29 
15.00 4/1/56 a7 e21 


*Over-the-counter unless otherwise indicated. a—American Stock Exchange. b—Price each share. 


c—On “B” debentures. 


e—New York Stock Exchange. f 


'—At rising price thereafter to March 31, 


1958. g—At $11 thereafter to March 1, 1961. h-—Toronto Stock Exchange. j—Offered at. k—Price 


per 100 shares; higher prices after June 30, 1957. 
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Rate Boost for Coast Utility 


Southern California Edison recently put into effect its 


first general rate increase in 33 years; this may permit 


establishment of a higher dividend rate early next year 


outhern California Edison Com- 

pany has long been regarded as 
a growth situation in the utility field 
for reasons which are obvious. Be- 
tween 1940 and 1953, operating rev- 
enues of the company advanced from 
$46.5 million to $140.5 ‘million—a 
gain of about 200 per cent—while in- 
dustry revenues during the same pe- 
riod increased only 160 per cent. The 
California utility also headed the list 
of electric companies throughout the 
country with respect to the number 
of customers added to its lines in the 
1949-1953 period, Edison’s total be- 
ing 319,812. And it is significant that 
in 1953 Edison connected 74,695 new 
meters—more than in any previous 
year. 


Territory Served 


Southern California Edison sup- 
plies electricity to a population of 
some 3.4 million residing in fast- 
growing cities in central and southern 
California, such as Long Beach, 
Santa Monica, San Bernadino, Santa 
Ana, Santa Barbara and Alhambra. 
The territory served, which covers 
14,252 square miles, also includes 
part of the suburban area of Los 
Angeles. In the service area, truck 
farming and fruit growing are impor- 
tant activities while industry is rep- 
resented by tire, cement, chemical, 
aircraft, and machinery companies. 

Revenue sources are well diversi- 
fied. Residential customers provided 
37 per cent of the 1953 revenue dol- 
lar, farm users furnished eight per 
cent, and commercial establishments, 
21 per cent; the industrial segment 
accounted for little more than 25 per 
cent (vs. 28 per cent for the industry 
as a whole) and the balance came 
from sales to railways, public authori- 
ties, municipalities and other public 
utilities. 

The system’s average residential 
rate of 2.99 cents per kilowatt hour 
in 1953 and average consumption of 
1,769 kilowatt hours compare with 
2.75 cents and 2,355 kwh nationally. 
6 


Edison’s average annual bill per resi- 
dential customer came to $54.65 as 
against $64.25: for the industry. 

As might be expected, Edison has 
had to carry on a vigorous expansion 
program in recent years to meet in- 
creasing demand for electricity in its 
mushrooming territory. Annual ex- 
penditures for plant construction in 
the five years 1949-1953 averaged 
$66.9 million and 1954 outlays are 
estimated at $76 million or about $3 
million more than the actual 1953 to- 
tal. Financing of this sizable program 
has been carried out successfully. 
Last March, the company sold 600,- 
000 shares of common stock to help 
defray part of the cost of the expan- 
sion program and no additional of- 
fering of common is _ anticipated 
through 1955. The common equity 
ratio, incidentally, recently stood at a 
healthy 37 per cent, the highest pro- 
portion attained in many years. 

Largely influenced by a virtual 
doubling in the amount spent for fuel, 
Edison’s operating expenses  in- 
creased by $16.6 million or 17 per 
cent last year. Below-average water 
conditions on the Colorado and San 
Joaquin river watersheds, along with 





Southern California Edison 


Oper. 

Revs. Earned 

(Mil- Per *Divi- 

lions) Share dends Price Range 
1939... $46.2 $2.40 $1.75 293%%—23 
1940... 465 2.30 1.90 303%2—23%4 
41... @7 Zee Ls 28 —16% 
1942... 532 GB i175 214%—14% 
1943... 57.1 1.44 1.50 25 —21% 
1944... 63.9 1.67 1.50 2674—22% 
45... GS laze “oS 37 —26% 
19%... 733 TSS TS 397%—30 
1947... 849 2.05 1.50 3414—27 
1948... 956 2.03 1.50 307%—25% 
1949... 100.1 3.19 1.75 354—293% 
1950... 104.7 3.18 2.00 3634—315 
1951... 1179 292 -290 35%4—32% 
1052... 123466. Ga7° 200 3854—34 
1953... 140.5 2.64 2.00 39R—331%4 
12 months ended September 30: 
$063... 00008 ORE =k. ee 
1954... 150.4 2.78 a$2.00 a46%—37% 





*Dividends paid in each year since 1910. a— 
Through November 10. 


increasing demands for electricity, re- 
quired greater reliance on steam 
plants; some 55.5 per cent of system 
requirements was provided by steam 
generation compared with only 31 per 
cent in 1952—an unusually good year 
from the standpoint of water supply. 
Actually, the company has been un- 
dergoing a fundamental change from 
a predominantly hydro-electric utility 
to one depending on steam-generated 
power. For example, 39 per cent of 
system output in 1953 came from 
hydro plants (including 10 per cent 
which was obtained under an ar- 
rangement with Hoover Dam) as 
against 78 per cent in 1944. 

As a result of the factors men- 
tioned, earnings of Southern Cali- 
fornia Edison dipped to $2.64 per 
share in 1953 compared with $3.27 in 
the prior year. However, improve- 
ment to around $2.85 to $2.90 per 
share is anticipated this year and fur- 
ther betterment is likely in 1955. The 
reason: Last August, the California 
Public Utilities Commission author- 
ized a $9.8 million annual electric rate 
increase to take effect in mid-Sep- 
tember, which according to the Com- 
mission’s estimates would make pos- 
sible a return of about 5.9 per cent 
on the company’s investment. 


Effect on Earnings 


While the rate adjustment—the 
company’s first general rate boost in 
33 years—will contribute little in the 
way of per share earnings this year, 
it is expected to lift net by about 50 
cents a share on an annual basis. 
Since the management has indicated 
a general policy of paying out from 
79 to 75 per cent of earnings, the pos- 
sibility of a dividend increase early 
next year seems good. Dividends 
have been paid in each year subse- 
quent to incorporation of the com- 
pany in 1909 and since July, 1949 
payments have been at the rate of 50 
cents quarterly. 

It is impossible to forecast just 
what the higher dividend rate might 
be, but a 55-cent quarterly rate would 
provide a return of 4.9 per cent at 
the current market price of 45 for the 
shares; a 60-cent quarterly basis 
would afford a yield of approximately 
5.3 per cent. On either assumption, 
the shares appear to be among the 
more attractive investment-grade util- 
ity issues. 
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“Silent Sound” Finds 
Growing Commercial Use 


Ultrasonic sound waves are being put to work in a variety 


of industrial processes to speed up production, keep 


expenses down. Large companies among pioneers in field 


By Ross L. Holman 


hile many of us may not yet 

know it, sound is not only 
noise, but a force that can really get 
things done. 

As a source of energy sound can 
dry-clean clothes, operate a vacuum 
cleaner, knock fog and smoke out of 
the atmosphere, brew your coffee and 
may some day look into your anatomy 
and tell your doctor whether or not 
you have gallstones. 

Many of the nation’s giant com- 
panies, like General Electric, Sperry, 
Bell Telephone, Lockheed Aircraft 
and others are exploring this field 
and discovering jobs that sound can 
do cheaper and better than any other 
form of energy. In addition, it can 
accomplish many things that are not 
yet financially practical, but may 


| some day be brought within economic 


reach. 
Inaudible To Human Ears 


Sound creates waves like the rip- 
ples that spread out from a stone 
thrown into water. One interesting 
fact about recent industrial develop- 
ments is that most of the jobs being 
done by this invisible force are per- 
formed by sound you can’t even hear. 
Our ears can detect sound waves that 
vibrate from a low of 20 to a high of 
20,000 per second. When the vibra- 
tions go above that band they are 
known as ultra-sonic and are inaudi- 
ble to human ears. However, dogs, 
rats and a few other forms of life can 
hear sounds above the 20,000-per- 
second figure. 

One of the most recent sound-op- 
erating devices is an _ ultrasonic 
cleaner announced by the Detrex 
Corporation of Detroit. With sound 
waves you can’t hear, it knocks dirt, 
grease and chips from the most deli- 
cate small parts. It is in the form of 
a ceramic traducer which performs 
somewhat like a tuning fork in send- 


NOVEMBER 17, 1954 





Bendix Aviation Corp. 


Commercial ultrasonic scrubber 
ing sound vibrations through the 


parts to be cleaned. It cleans them 
almost instantly and, though still ex- 


pensive, is much easier to use than 


clumsy, bulky hand brushes. 

Another sound scrubbing device is 
used by American Steel & Wire Com- 
pany to degrease metals. The inaudi- 
ble sound waves bump against the 
cleaning solution and do a better job 
in a few seconds than old methods 
could do in half an hour. 

One enterprising soul has dreamed 
up an ultrasonic burglar alarm. It is 
a device invented by Samuel Bagno 
and manufactured by the Alertronic 
Corporation of Long Island City, 
N. Y. Let us look at a bank that is 
protected by this device. A bandit 
works his way into the building. He 
cautiously creeps toward the safe. 
Without realizing it he is wading into 
a. flood of sound waves that he does 
not hear. In fact everything is so 
still he doesn’t suspect a thing. But 
his body reflects waves of a slightly 
different frequency. The sound de- 
vice detects the difference and touches 
off an alarm in the nearest police 
station. 


General Electric has been exten- 
sively exploring the field of ultra- 
sonics. Its engineers have devised a 
sort of whistle which, when focused 
by an ordinary headlight reflector, 
can make cotton burn, cork float in 
the air and perform other novel 
stunts. G.E. has designed an ultra- 
sonic generator now in use by some 
manufacturers for the commercial 
mixing of paints, chemicals, medical 
preparations and cake batter. 

Dr. Julia F. Herrick, associate pro- 
fessor of medicine at Mayo Founda- 
tion, says that some ultrasonic waves 
can be made into a death trap. In 
laboratory tests these inaudible waves 
have torn animal tissues to pieces and 
raised body temperatures to 140 de- 
grees. 

Ultrasonic sound waves can be 
used to drive rats from anyone’s 
premises. Though inaudible to hu- 
mans they can be heard by rats and 
make life so miserable for them they 
quickly leave for other parts. In fact, 
these high-frequency waves can be so 
pitched as to kill rats. But they are 
not killed in their holes because it 
would create an unhealthy situation. 
To meet this problem an ultrasonic 
mating call is used to lure them from 
their dens, after which the death vi- 
brations are applied. 


Has Multiplicity of Uses 


Agricultural engineers at the U. S. 
Experiment Station at Beltsville, 
Md., have used high-frequency sound 
waves on vegetable and fruit pests. 
Mosquito larvae are torn to pieces in 
seconds while coddling moth larvae 
are disposed of in a minute. 

A device developed by General 
Electric shoots 100 million beats per 
second through metal objects to dis- 
close interior flaws. Doctors have 
used a somewhat similar device to 
discover gallstones, tumors, or shell 
fragments in the human body. When 
the vibrations strike a gallstone, for 
example, an echo returns. Doctors 
have even used ultrasonic vibrations 
to shatter gallstones in dogs or rab- 
bits and believe they can be used to 
rid humans not only of gallstones, but 
tumors and cancerous growths. 

One corporation that is making 
the field of sound a specialty is the 
nine-year-old Ultrasonic Corporation, 
Cambridge, Mass. It has made ultra- 
sonic machines that clean metal parts, 

Please turn to page 28 
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News and Opinions on Active Stocks 





Consult individual Stock Factographs for further vital in- 
formation and statistical data on these issues. Opinions are 


based on data and information regarded as reliable, but 


American Tobacco A 

A good quality issue, yielding 7.4% 
on $4.40 dividend; recent price 59. 
Third quarter sales and earnings 
dropped below a year ago. But in 
the first nine months of 1954 earn- 
ings increased in spite of a sales de- 
cline of more than $14.1 million and 
a large non-recurring charge. Three- 
month net income was $1.69 a share, 
down from $1.77 a share a year ear- 
lier. Because of a sharp reduction in 
taxes, nine month earnings rose from 
$4.28 a share in 1953 to $4.51 a share 
this year. 


Bucyrus-Erie C+ 

Stock is a busmessman’s commit- 
ment, subject to cyclical influences; 
recent price 31. (Paid $2 in 1953; 
$1.20 so far this year.) Although de- 
mand is still running behind a year 
ago, officials see signs of improve- 
ment beginning to show. This heavy 
equipment maker’s trouble is that its 
big customers such as coal and metal 
mining have been operating at rates 
considerably below normal, and thus 
purchases have been restricted. For 
Bucyrus-Erie this. has meant that 
shipments for the three months ended 
September 30 were 17.7 per cent be- 
low the similar 1953 quarter. For the 
first nine months of the year, ship- 
ments were 18 per cent below last 
year’s comparable volume. 


Chrysler Corporation B+ 

A businessman's investment with 
long-term recovery prospects; recent 
price 65. (Paid $6 in 1953; $4.50 so 
far mm 1954.) Chrysler Corporation 
had a $12.0 million deficit in the third 
quarter of 1954, and net income for 
the first nine months was only 43 
cents a share compared with $6.40 a 
share in the same 1953 period. The 
decline reflects smaller sales and in- 
creased expenses in the third quar- 
ter, and the effect of a changeover to 
new models that is “perhaps the most 
8 


complete and diversified in the history 
of the automobile industry.” 


Decca Records C+ 

These speculative shares (price, 
15) are wmeportantly influenced by 
conditions within the motion picture 
industry. (Pays 70c annually.) Last 
September 30, Decca held about 73 
per cent of the outstanding stock of 
Universal Pictures and a merger of 
the two is expected eventually, Re- 
flecting this large equity in Universal, 
the company’s earnings increased 
sharply in the first nine months of 
1954 to $1.42 per common share from 
35 cents last year. Recently, the presi- 
dent of Decca announced that he and 
his associates controlled over 500,000 
shares of the company’s 1,602,501 
outstanding shares. 


Duquesne Light Bote 

Stock, now at 32, is @ sound com- 
mitment for income. (Paid $1.55 in 
1953; $1.66 in 1954.) Although rev- 
enues increased 175 per cent between 
1929 and 1953, net income was up 
only 20 per cent because of higher 
costs and taxes. However, operating 
economies from new facilities plus 
possible rate increases should grad- 
ually improve profit margins. A 
125,000 kw generating unit placed in 
operation last September, will pro- 
duce savings of approximately $1.4 
million annually, but a general wage 
hike effective October 1 will add 
about $500,000 to annual costs (3% 
cents per share). 


General Acceptance Corp. C+ 

Shares of this small finance com- 
pany are speculative, although man- 
agement pursues aggressive expan- 
sion policies; recent price, 14. (Pays 
$1 annually.) Company presently 
conducts sales finance and personal 
loan operations in 85 offices in 17 
states, having recently extended op- 
erations into New Mexico. Volume 


no responsibility is assumed for their accuracy. The opin- 
ions expressed should be read in line with the investment 


policy outlined each week on the Market Outlook page. 


and earnings in the first nine months 
of 1954 were the best in history. 
Common share earnings increased to 
88 cents from the 72 cents of 1953, 
despite increased shares outstanding 
(because of conversions) and non- 
recurring expenses in connection with 
recent acquisitions. 


General Railway Signal C+ 

Now at 37, shares constitute a 
business cycle issue. (Pays $2.50 an- 
nually.) Unlike the other members 
of the cyclical rail equipment indus- 
try, the company has been able to 
maintain satisfactory profits during 
the current year, with earnings for 
the first nine months of $2.25 per 
common share practically unchanged 
from the $2.26 of 1953. This show- 
ing is attributed to the lapse of EPT 
and economies instituted to offset 
smaller sales since the middle of 1953. 


Massey-Harris-Ferguson C+ 

Stock, now at 9, is a businessman’ s 
holding. (Pays 60c annually.) Nar- 
rowing profit margins may pull 
1954 net income somewhat below the 
96 cents per share reported for 1953. 
Company blames the profit-squeeze 
on the fact that the farm implement 
and tractor industry as a whole failed 
to raise prices in line with rising 
costs. Nevertheless, U. S. sales by 
this Canadian company in the past 
three months have improved five to 
seven per cent over last year, and 
major refinements in new equipment 
are expected to help maintain near- 
term replacement business at rela- 
tively high levels. 


Missouri-Kansas-Texas R 

Shares, now at 8, are speculative. 
(No dividends.) Directors recently 
approved a recapitalization plan de- 
signed to eliminate arrears on the 
present preferred stock by the ex- 
change of $140 of income debenture 5 
per cent bonds and one share of new 
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$60 par Class A common for each of 
the present preferred shares. The 
present common would be exchanged 
for new $10 par common stock, share 
for share. Sinking fund requirements 
on the debentures and the Class A 
common would cut earnings of the 
proposed Class A and common stocks, 
and dividend restrictions would be 
set up. The plan must now be ap- 
proved by the District Court and the 
stockholders. 


Olin Mathieson Chemical A 

A diverstfied-chemical issue in 
good longer-term position; recent 
price 53. Ytelds 3.8% on indicated 
$2 dividend. Company has acquired 
a substantial interest in Marquardt 
Aircraft Company (California), the 
country’s leading developer of super- 
sonic ramjet engines for guided mis- 
siles. With the acquisition, Olin 
Mathieson further rounds out its ac- 
tivities in guided missile and super- 
sonic aircraft propulsion. In addi- 
tion, Olin Mathieson has a substan- 
tial interest in Reaction Motors, Inc., 
developer and producer of rocket 
engines. 


Rayonier C+ 

At 55, shares are near an all-time 
high. (Paid $1.50 in 1953; $1.75 to 
date in 1954:) Reflecting decreasing 
dependence upon the cyclical textile 
industry, company reported earnings 
for the first nine months equal to 
$3.85 per common share, up from 
$3.63 for 1953. The new Jessup, Ga., 
mill has begun to operate profitably 
and should contribute importantly to 
1955 earnings. With rayon prospects 
improving, the company is expected 
to share in the recovery and further 
dividend liberalization seems quite 
possible. 


Republic Aviation C+ 

Stock, now at 39, is distinctly 
speculative because of company de- 
pendence on Air Force procurement 
policy and lack of product diversifi- 
cation. (Paid $1.50 plus 10% stock 
in 1953; $2 plus 10% stock in 1954.) 
Despite a drop in third quarter earn- 
ings to $1.30 per share from $1.95 last 
year, nine months’ net rose to $5.07 
from $5.02 in the like 1953 period. As 
of September 30, the order backlog 
was $1 billion, against $918 million 
last June 30. Initial production diffi- 
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culties with two new jet planes have 
been largely overcome. Company is 
continuing its heavy research budget. 


Standard Oil of Ohio B 

A businessman's investment, now 
selling at 42. Yields 5.7% on $2.40 
annual dividend. In the first nine 
months net slipped to $2.93 a share 
from $3.38 in the similar 1953 pe- 
riod. Sales declined almost $15 mil- 
lion, due mostly to a substantial de- 
cline in physical volume of ungraded 
products sold in wholesale markets 
and lower demand for residual fuel 
oil, coke and other industrial prod- 
ucts because of reduced industrial ac- 
tivity. Earnings also were affected by 
higher costs, and increased deprecia- 
tion, depletion and amortization re- 
sulting from increased crude oil 
production and addition of new op- 
erating facilities. 


Sylvania Electric. B 

Stock, now at 43, is a growth 
speculation. (Pays $2 annually plus 
10% stock in 1953.) Officials deny 
any basis for recent merger rumors, 
although there are plans for acquisi- 
tion of properties in an allied field. 
A recent marked pick-up in business 
may ‘send fourth-quarter earnings 
well over $1 a share, best for any 
three months period since 1950. Just 
opened was a new television picture 
tube plant at Fullerton, Cal., and con- 
struction of another incandescent 
lamp factory was started recently at 
St. Marys, Pa. Also, company has 
leased space in Waltham, Mass., for 
production of special electronic de- 
vices. 


Tide Water Associated Oil B 

Holders seeking imcome_ should 
avail themselves of exchange offer of 
their shares for a new preferred issue; 
stock at 26 1s around its all-time 
high. (Paid 25c plus stock thus far 
im ’54.) On November 15 stock- 
holders voted on creation of a new 
$1.20 cumulative preferred issue ($25 
par) which will be offered in ex- 
change for common on a share-for- 
share basis until December 8, 1954. 
Since the company’s capital needs 
make any significant cash dividends 
unlikely for some time, replacement 
of the common with new Tide Water 
preferred seems advisable; the new 
preferred will rank as a good quality 


issue and will be less vulnerable to 
future market fluctuations than the 
common. Those willing to forego im- 
mediate income for the prospective 
benefits of a stepped-up capital ex- 
pansion program may retain present 
moderate holdings. 


Union Pacific A 

Now at 144, this high-grade rail 
issue is suitable for conservative port- 
folios. (Pays $6 annually.) Nine- 
month net operating income increased 
over the 1953 period, largely because 
of lower Federal income taxes. In- 
come from oil and gas operations and 
from investments and other sources 
declined about 5 and 12 per cent re- 
spectively. The net result was that 
earnings for the 1954 period came to 
$10.04 per common share, off from 
the $10.34 of 1953. Net for the full 
year is expected to approximate the 
$14.95 common share earnings of 
1953. The $6 dividend is well-pro- 
tected and an increased rate would 
not be surprising. 


Warner-Hudnut C+ 
Keen industry competition renders 
the stock speculative; now sells at 29. 
(Paid $1.35 in 1953; 90c so far this 
year). In the first nine months of 
1954 earnings of this pharmaceutical 
and cosmetics manufacturer rose 
more than 21 per cent to $2.00 a 
share, vs. $1.65 in the similar period 
last year. Sales reached a new high 
of $35.9 million, with pharmaceuticals 
showing particularly striking rises. 


West Penn Electric B 

Now at 44, stock represents a 
sound growth utility. (Paid $2.20 in 
1953; $1.70 so far in 1954.) Com- 
pany derives about 41 per cent of rev- 
enues from a highly diversified indus- 
trial load and has in its service area 
more than 30 manufacturers closely 
identified with the fast-growing elec- 
trical field. In the 12 months ended 
September 30, these firms accounted 
for 8 per cent of industrial sales. 
While business in this category was 
off during the period because of the 
slump in steel and other heavy goods 
manufacturing, increased residential 
and commercial volume resulted in 
consolidated per share earnings of 
$3.65 vs. $3.43 the previous year. A 
gradual improvement in industrial de- 
mand has already become most ap- 
parent. 
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U. S. Investors Like 


Canadian Mutuals 


Sponsors cashing in on lure of Dominion enterprises. 


Funds have a brand new "gimmick"' to offer public: 


They pay no dividends; are for capital gains only 


B@* item in the mutual fund 
industry this year is the mush- 
rooming of Canadian mutuals. The 
impetus came late last year when the 
Securities and Exchange Commission 
okayed the distribution in the United 
States of the non-resident-owned 
Canadian Investment Company. This 
meant that U. S. investors could ob- 
tain substantial tax advantages by 
buying into a Canadian company 
which operated in Canada and was at 
least 95 per cent owned by non- 
Canadians. 

A non-resident-owned Canadian 
company is not taxed as a regular 
Canadian corporation; it pays only a 
15 per cent Canadian income tax. 
There is no capital gains tax. U. S. 
shareholders of such funds pay no 
taxes of any kind to either the U. S. 
or Canada until the holdings are ulti- 
mately sold. Then the U. S. hits 
them for a capital gains tax on profits 
(25 per cent at present). The reason 
U. S. shareholders will not have to 
pay taxes is that they will receive 
neither dividends nor payments from 
capital distributions on which to be 
taxed. All such income will be re- 
invested. The object is most definitely 
capital appreciation—not income. 

As soon as approval was given, the 
new Canadian funds were bred. They 
went over with a bang, as is aptly 
indicated by the fact that new funds 
are continually being founded. While 
tax advantages play a big part in the 
funds’ popularity, investors also want 
the chance to cash in on Canada’s 
growth promise. There is the vast 
acreage of unexplored land, there are 
factories to be built, railroads to be 


laid, roads to be cut through the’ 


wilderness. Since Canada is known 


to have tremendous reserves of the 
world’s most needed materials, the 
country appears to be in for big 
growth in years to come. 

Actually, U. S. investors already 
16 


are putting money into Canada in 
many ways. Most of the big U. S. 
corporations have expanded their op- 
erations into Canada so investments 
in them stand to benefit from Can- 
ada’s growth. Canadian securities are 
available to this nation’s investors, 
but many U. S. citizens hesitate be- 
cause they cannot tell the really sound 
ones from the strictly promotion 
deals. Because of this the funds have 





Buick’s 1955 Offering 





Four of Buick’s famous “portholes” now 
distinguish the 1955 Super and Century se- 
ries as well as the Roadmaster. Only the 
small Specials retain the three ventiport 
arrangement. The latter series and the Cen- 
tury line have 122-inch wheelbases, the 
others 127 inches. Horsepower for the 1955 
models is 236 for Roadmasters, Supers and 
Centuries, 188 for the Specials. 





Three-Tone Dodge 





In addition to the conventional one and two- 
tone color combinations, for the first time in 
automotive history Chrysler has adopted a 
three-tone color treatment for one of its 1955 
Dodge models, the Lancer hardtop shown 
above. All of the Chrysler lines — Imperial, 
Chrysler, De Soto, Dodge and Plymouth — 
have been completely redesigned for 1955 
offering. 





a distinct selling point—supposedly 
they have Canadian experts who ac- 
tually know the country and are able 
to distinguish a sound investment 


from a poor one. Since most in- 
vestors (and the mutual funds) feel 
the greatest capital appreciation 
comes from the purchase of common 
stocks, this is of tremendous impor- 
tance. While the funds differ in many 
ways from one another, most all of 
the new ones put their initial assets 
in bonds and plan to exchange them 
for common stocks for capital ap- 
preciation later. The reason is simply 
that millions of dollars invested in 
Canada at any one time would have a 
fantastic effect on the Canadian mar- 
ket. Thus the funds are most cau- 
tious, buy Canadian common stocks 
in small quantities and over a period 
of time. 

There are almost as many different 
types of Canadian funds as there are 
funds. Natural Resources of Canada 
Fund, Inc., for instance, concentrates 
on securities of companies in Can- 
ada’s natural resources field. This 
fund, organized in 1951, pays both 
dividends and capital gains. Thus 
although it is a fund invested in 
Canada, it cannot take advantage of 
the tax gimmick. There are funds 
like Calvin Bullock’s Canadian In- 
vestment Fund, Ltd. which pays divi- 
dends but not distributions from capi- 
tal gains. 


Recently-Organized Fund 


One of the newest funds—and a 
typical one—to take advantage of the 
favorable tax situation is Keystone 
Fund of Canada, Ltd. While other 
Keystone funds put money into Cana- 
dian concerns which the management 
feels fit the purpose of the fund, this 
new fund will take advantage of the 
tax benefits. Assets will be invested 
in securities which will participate in 
the long-term growth of Canada. All 
net income and capital gains will be 
re-invested in the fund, with the em- 
phasis put on the long-term picture. 
Like most of the new funds, flexibil- 
ity is the keynote. For while every- 
one agrees Canada currently is boom- 
ing, the funds make allowance for 
future events. Because no one can 
say what will happen in South Amer- 
ica and other parts of the world, Key- 
stone is permitted to invest up to 20 
per cent of its assets outside of Can- 
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ada and the U. S. Funds set up on 
lines similar to Keystone include 
United Funds Canada, Ltd. (Wad- 
dell & Reed) and Canada General 
Fund 1954 (Vance, Sanders). 

A somewhat similar and yet dif- 
ferent type of fund is the Scudder 
Fund of Canada Limited. At first ap- 
pearance this would seem to be a 
closed end rather than a mutual, since 
only a specified number of shares 
(800,000) were offered to the public. 


Repeat Business Aids The Roofing 


At future dates, the Fund may offer 
similar blocks of stocks, but there will 
be no monthly or quarterly purchase 
plans, such as most mutuals have. 
However, it is definitely a mutual 
since the basic feature of a mutual is 
that it will redeem its shares at any 
time at net asset value, and that Scud- 
der will do. Even more recent than 
Scudder is the New York Capital 
Fund of Canada which offered one 
million shares and is exactly like it 


Makers of this type of building material experience 
less erratic earnings swings than others in the field, 


thanks to maintenance and repair demand for products 


akers of roofing materials have 

one thing in their favor which 
other building suppliers do not share. 
A damaged or leaky roof is the No. 1 
repair job. Painting or cement work 
or most other repairs and replace- 
ments can usually be postponed but 
not so a damaged roof which lets the 
rain in. 

In the roofing field, therefore, re- 
pair, renovation and maintenance 
work goes on at about the same rate 
in good times or bad. Generally 
speaking about two-thirds of the out- 
put of a typical roofing company such 
as Ruberoid goes into repair and 
maintenance projects in normal times. 
Whenever the rate of new building 
tends to lag, this percentage tends to 
increase. So.the roofing business 
may be counted on to support sales 
stability. 

The manufacturers of asphalt 
shingles have another thing in their 
favor—nine out of ten houses today 
are topped by an asphalt roof. Prior 
to World War II, asphalt shingles 
made up less than two-thirds of all 
roofing material. The war gave as- 
phalt a good boost because other roof- 
ing materials became difficult to ob- 
tain or costly to apply. But almost 
anyone can put on an asphalt shingle 
roof and the initial cost is less than 
that of any other material. 

Asphalt gained in popularity too 
because of its availablity in almost 
any color. Builders today are putting 
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more color into houses, including the 
exterior, and although results may 
sometimes be unsatisfactory to the 
neighborhood at large, a colored 
shingle fits right into the general 
color scheme. 

The rapid rate of home building 
since the war has favored roofing 
company growth with eight million 
new, non-farm homes erected between 
1946 and 1953 boosting the total in- 
ventory of houses to more than 47 
million compared with around 37-38 
million in 1939. This has widened 
the market for repair and replace- 
ment jobs. Ordinarily, an asphalt roof 
should last from 15 to 20 years (many 
last longer) but hurricane and storm 
damage, particularly during Septem- 
ber and October, 1954, have short- 
ened the normal life of many 
thousands of roofs. The roofing man- 
ufacturers, who have had to repair 
the roofs of some of their own plants 
on this account, have found certain 
compensations. Although business 


except that it is not limited to an 
investment of 5 per cent in any one 
corporation. 

Like Alexander the Great who 
sighed for more worlds to conquer, 
many a U. S. investor feels that this 
nation’s biggest frontiers have been 
passed. Thus the dream is Canada. 
At latest count, almost two Canadian 
funds are being formed monthly— 
and a faster pace is promised. 

THE END 


Companies 


ordinarily declines during the last 
three or four months of the year, it 
is expected that this particular period 
in 1954 will see business holding up 
fairly well on account of Carol, Edna 
and Hazel. 

It is generally recognized that as- 
phalt roofs have a greater longevity 
in areas where the sun is not as hot 
and does not shine as long on the 
average as in the Southwest, for ex- 
ample. The great enemy of asphalt 
is the sun; wooden shingles, in fact, 
suffer in the same way. But even so, 
the asphalt shingle manufacturers 
claim that their product gives more 
wear per dollar than any other type of 
roofing material, and that for the 
money spent they are comparatively 
long-wearing. 

There are, of course, certain draw- 
backs. Competition in the field is very 
strong so that profit margins are 
limited. Secondly, roofing materials 
are bulky, are difficult to warehouse 
in large quantities, and are costly to 
transport. While the asbestos shingles 
themselves may be produced quite 
cheaply in a typical plant employing 
15 per cent skilled labor, 60 per cent 
semi-skilled and 25 per cent unskilled, 

Please turn to page 28 


The Roofing Specialists 


-—*Sales— -—- Earned Per Share ——, 

(Millions) -~—Annual—, -—9 Months— -Dividends—~ Recent 
Company 1953 1954 1952 1953 1953 1954 1953 +1954 Price tYield 
Carey (Philip). $39.1 $40.6 $2.73 $2.90 $2.24 $2.21 $1.60 $1.20 25 6.4% 
Certain-teed ... 47.3 50.0 2.24 2.43 1.84 2.00 1.00 0.87% 22 5.5 
Flintkote ..... faa 743 3.61 3.73 2.93 2.83 2.00 3.00 38 6.6 
Ruberoid ...... 57.7 57.6 2.95 3.34 2.50 2.39 $1.75 1.05 45 3.9 
Tilo Roofing .. a5.8 a5.6 0.53 0.96 a0.38 a2.75 0.40 0.30 10 4.0 





*Nine months. 


adjusted for 2-for-1 stock split. 


+Paid or declared to November 10. ‘ 
rate: Certain-teed, $1.12%4; Flintkote, $2.50; Ruberoid, $1.75. 


tBased on 1953 payments or current indicated 
a—Six months. s—Also paid stock; 
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investments, has constantly maintained this attitude, and will con- 
tinue to do so, confident in its belief that as long as it clings to 
this ideal it can count upon the support of the investing public 


. .. LOUIS GUENTHER, Publisher, 1902-1953 


Roadblocks to Fraud 


(GET-RICH-SCHEMES of 
swindlers at the expense of gullible 
buyers of securities are usually nipped 
in the bud in the United States by alert 
enforcement agencies and_business- 
financed watchdog bureaus. However, 
the boiler plate factories of Montreal 
offer a loophole in this protective 
mechanism ; and Keith Funston, pres- 
ident of the New York Stock Ex- 
change, has done the investor a serv- 
ice by sounding a warning against the 
mail and telephone campaigns of these 
“rat-hole salesmen of phony securi- 
ties.”” They work on the mass distribu- 
tion principle; 10,000 letters, in their 
experience, should get a few suckers. 
Usually the letters go to the unin- 
formed. Occasionally they reach men 
who know, like Mr. Funston. 

As a result, Mr. Funston let out a 
warning blast that has been heard 
across the border. Careful to note that 
the Dominion of Canada authorities 
are as eager as those in the United 
States to curb fraud, he listed four 
suggestions to block the activities of 
bogus security salesmen. These, 
though published before in FINan- 
CIAL WorLD, are well worth repeating 
as a continuing reminder. When in 
doubt check with any Stock Exchange 
member firm or other recognized 
reputable broker; with the National 
Association of Securities Dealers; 
with the Securities and Exchange 
Commission or with the local Better 
Business Bureau. To which group 
should be added a fifth, the securities 
division of the appropriate state’s at- 
torney general’s office. 


Top or Bottom 


AS NEARLY as it can be 
brought into focus at this time, here 
is the motor industry’s competitive 
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FINANCIAL WORLD was established to diffuse the truth about 


picture. General Motors, with an in- 
dicated 51 per cent of the total mar- 
ket this year, is said to be seeking 
55 per cent next year. Ford, with 31 
per cent for 1954, is gunning for 
more; let us say, 35 per cent. Chry- 
sler with 14 per cent in 1954 will 
settle for 20 per cent in 1955. And 
the independents with only four per 
cent in 1954 seek a minimum of ten 
per cent next year. The 1955 figures, 
it will be noted, add up to 120 per 
cent or one-fifth more than sales of 
1954 as measured in percentages. 

Assuming 1955 sales are no more 
than in 1954 some fat obviously will 
have to come off somewhere. Clearly 
there is little at the bottom from 
which to take it. Consequently, sales 
efforts will be directed mainly at the 
richer portions enjoyed this year by 
General Motors and Ford. For this 
campaign, all of the companies con- 
cerned have strengthened themselves. 
While the outlook remains specula- 
tive, it may not prove so grim as 
some analysts suggest. For one thing, 
the industry has cleared out stocks of 
older models to a point seldom ex- 
perienced. For another, it is gener- 
ally believed that sales in 1955 will 
top the 1954 level though by a small 
percentage. The so-called plight of 
the smaller companies, well managed 
and full of fight, could change with 
the return of buyers to market with 
money to spend; and, on this point, 
the latest consumer credit figures 
(FW, Nov. 10) offer some encour- 
agement. 


No Mandate 


RoTH FINANCE and in- 
dustry are seeking to evaluate the re- 
cent election results with a view to 
determining the course of United 
States economic policy. Two points 
seem clear. The Administration will 



























have stronger support on its foreign 
economic policy ; and, perhaps, strong- 
er Opposition to its domestic economic 
program. However, there was no 
visible evidence of a mandate for 
socialism, nor for a return to inflation. 
The nation wants jobs but prefers 
to have them supplied by industry. It 
wants prosperity, but not paper pros- 
perity. In short, so it seems to us, 
the electorate favors a middle-of-the- 
road course, and this indication is 
encouraging to investors. 


Rail Subsidy 


RECENT REPORTS sug- 
gest that some cracks may now be 
discerned in the hitherto solid wall of 
railroad resistance to Government 
transportation subsidies. This is at 
variance with traditional policy. The 
carriers almost unanimously have in- 
sisted that they could work out their 
own salvation without Government 
assistance beyond some revision of 
the laws, rules and regulations gov- 
erning their operations. Specifically 
they ask for a freer hand in abandon- 
ing unprofitable passenger runs, pool- 
ing some traffic and revising rate 
structures to meet competition. It is 
hoped the industry does not seek sub- 
sidy. Federal ownership could result. 

At this time which may mark a 
turning point in railroad history, the 
special group of Cabinet members 
headed by Secretary of Commerce 
Sinclair Weeks is due to make its re- 
port on the railroad problem to the 
President. And in the offing is the 
prospect that freight traffic may in- 
crease moderately in 1955. Estimated 
income for next year has been revised 
upward to $700 million compared 
with an indicated figure of $615 mil- 
lion this year. It is to be hoped that 
any temptation to press for a carrier 
subsidy may be overcome. 
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Two Oil Issues In Good Position 


Pure Oil is expected to report some improvement in 


earnings for this year; Richfield Oil is among the 


more liberal-yielding issues in the petroleum group 


ure Oil and Richfield Oil rank 

below the larger integrated petro- 
leum companies from the standpoint 
of investment quality, but both have 
made considerable progress in recent 
years. Finances have been strength- 
ened, refinery operations improved, 
and active drilling programs carried 
on—all of which has improved the 
basic position of the junior equities 
of the two companies. 


Thirteenth in Industry 


Pure Oil was originally engaged in 
the public service business, supplying 
gas to a number of Ohio cities. In 
connection with gas exploration, sub- 
stantial oil properties were developed 
and eventually oil overshadowed the 
public utility interests which were 
disposed of in 1924. Today, the com- 
pany ranks 13th among the inte- 
grated oil companies, marketing such 
branded products as. Pure Pep, Pure 
Premium and Pureflight motor fuels, 
and Purelube, Puritan and Purol 
motor oils, principally in the Middle 
West and South. Distribution is ef- 
fected through around 880 bulk plants 
and over 14,700 retail outlets located 
in 24 states. 

Pure produces crude oil in 14 states 
and in 1953 the company’s net crude 
production was 25.8 million barrels, 





Pure Oil 
Gr. Oper. 

Inceme Earned 

(Mil- Per #*Divi- 

lions) Share dends Price Range 
1943... $136.2 $2.50 $0.75 197%—11 
1944... 166.1 3.13 1.00 18 —14% 
1945... 165.3 2.64 0.75 244%4—17 


1946... 178.9 3.74 1.25 


287% 193/ 
1947... 2444 497 1'30 521%, 


29144—21% 


1948... 281.3 9.91 2.00 42 —25% 
1949... 263.4 6.22 2.00 3374Z—24% 
1950... 2999 7.06 200 | 4854—26% 
1951... 329.2 7.88 2.50 6254—46% 
1952... 340.1 6.17 2.50 694—56% 
1953... 368.0 612 2.50 6434—42% 
Interim: : 

1953... a$177.1 b$4.14 .... ge ae ae 
1954... al84.6 b4.71 c$3.00 a65%4—47 





*Dividends paid in each year since 1939, a—Six 
— b—Nine months. c—Through November 
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equal to 62 per cent of refinery runs. 
Pure has about 245,000 net acres clas- 
sified as developed and, in addition, 
holds some 3.3 million net undevel- 
oped acres under lease or in fee. Oil 
reserves (as of January 1, 1952) 
were estimated at approximately 520 
million barrels—or 128 barrels per 
share—and natural gas reserves were 
calculated at 3.7 trillion cubic feet. 

In the latter connection, Pure Oil 
has substantial gas reserves at Eugene 
Island, located off the Louisiana coast 
in the Gulf of Mexico, as well as at 
Rollover Field (also located in the 
Gulf of Mexico), and on the main- 
land. The Eugene Island field is 
probably one of the country’s largest 
natural gas fields and it was the most 
important discovery made by Pure 
since the Van Field in East Texas 
was brought in back in 1929. Pure is 
continuing to drill in the offshore 
area in the Gulf of Mexico and it was 
recently announced that the company 
has signed agreements with other 
major oil companies for exploration 
to be conducted off the coast of Texas 
and Louisiana. 

Richfield Oil, which is_ slightly 
more than half the size of Pure Oil 
from the standpoint of gross income, 
has almost the same number of com- 
mon shares—4,000,000 for Richfield 
as against 4,067,596 for Pure. How- 
ever, Cities Service and Sinclair Oil 
each own about 31 per cent of the 
outstanding common of Richfield, 
leaving only 38 per cent or some 1.5 
million shares in the hands of the 
public. 

Richfield operates almost entirely 
on the West Coast, with marketing 
activities centered principally in Cali- 
fornia, Oregon, Washington, Idaho, 
Nevada, and Arizona. Gasolines are 
sold under the trade names Richfield 
Ethyl and Hi-Octane, and motor oils 
as Richlube and Richfield Pennsyl- 
vania through over 4,000 retail out- 
lets. Diesel fuels and asphalts are also 
marketed and for many years the 


company has supplied a substantial 
proportion of the requirements of 
the Armed Forces for aviation gaso- 
line and other petroleum products in 
the Pacific Coast area. Richfield has 
a refinery at Watson, Calif. (near Los 
Angeles) which recently completed a 
sizable expansion program. 

Net crude production of the com- 
pany last year totaled 20.6 million 
barrels, equal to about 51 per cent of 
refinery runs which amounted to 40.7 
million barrels. Net reserves at the 
end of 19£1, were placed at 291 mil- 
lion barrels (73 barrels per share) 
not including substantial reserves 
under properties of the City of Long 
Beach which are operated by the com- 
pany. It is noteworthy that over 90 
per cent of Richfield’s reserves have 
a gravity of over 30 degrees, well 
above the average for California, 
which means that a higher yield of 
more profitable products such as 
gasoline can be derived from its crude. 


Has Substantial Holdings 


At the end of last year, Richfield 
held 395,729 net acres of proven and 
prospective oil and gas lands in Cali- 
fornia; smaller acreage is held under 
leases in Montana and Wyoming and 
in Alberta, Canada. Also, through an 
agreement with Peruvian Pacific Pe- 
troleum (a Cities Service subsidiary ) 
Richfield has a 50 per cent working 
interest in a large area in Peru. Rich- 
field’s basic position, of course, was 
materially improved by its discovery 
of oil in the Cuyama Valley of Cali- 
fornia in June 1948. 

Pure Oil, at 62, is currently selling 
around 10 times estimated 1954 earn- 





Richfield Oil 
Gr. Oper. 
Income Earned 
(Mil- Per *Divi- 
lions) Share dends Price Range 
1943... $70.5 $1.09 $0.50 12 —7% 
1944... 790 0.77 0.60 11K%— 8% 
1945... 849 0.74 0.75 183%4,—10% 
1946... 68.9 1.76 0.80 2034—12% 
1947... 879 2.96 1.50 181%4—13%4 
1948... 1188 4.19 2.00 49 —15% 
1949... 123.0 5.11 2.50 42144—24%4 
1950... 1549 5.76 3.00 53%—37% 
1951... 1865 7.05 3.50 62%4—50% 
1952... 180.8 641 3.50 7454—53% 
1953... 202.0 7.13 3.50 65 —433%4 
Nine months ended September 30: 
1953... $148.7 $484 .... De at ee 
1954... 159.4 4.57 a$2.25 a5934—4814 





*Dividends paid in each year since 1937. a— 
Through November 10. 
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ings and moderately below book value 
of $65.79 per share. With earnings 
this year expected to run above the 
$6.12 a share reported in 1953, the 
company lifted the 1954 year-end 
extra to $1 from the 50 cents previ- 
ously paid. On the basis of a $3 an- 
nual dividend total, (50 cents quar- 
terly plus $1 extra) the indicated 
yield is 4.8 per cent. 





Richfield Oil, now quoted at 58, has 
a book value of $40.97 per share. 
Richfield is likely to show profits in 
the neighborhood of $6.50 a share 
for 1954, compared with $7.13 last 
year but possibilities for another 50- 
cent special dividend at the year-end 
seem reasonably good. The company 
pays 75 cents quarterly and in recent 
years has also disbursed a 50-cent 





extra; the indicated return, based on 
a $3.50 rate, is six per cent. 

Because of rather heavy senior 
capitalization, the shares of both Pure 
Oil and Richfield Oil have consider- 
able leverage. But in view of the 
fundamental improvement in the basic 
positions of both companies, the two 
issues appear to qualify as suitable 
holdings for the businessman-investor. 


BASIC PRINCIPLES OF INVESTMENT SUCCESS « CHAPTER 11 


eee of the extent to which 
they may temporarily be af- 
fected by cyclical fluctuations in busi- 
ness activity, long term sales trends 
of most industries tend to conform 
rather closely with the rate of popu- 
lation growth—modified, of course, 
by changing price levels if sales are 
measured in dollars rather than units, 
as iS necessary in many cases. But 
there are two categories capable of 
showing secular gains in volume far 
outstripping those recorded by popu- 
lation. If these advances are matched 
by corresponding improvement in 
earnings, stocks in such categories 
provide exceptional long term profit 
opportunities. 


Two Major Groups 


One category comprises relatively 
new industries whose markets are so 
far from having reached saturation 
that the stronger and better managed 
companies can almost automatically 
count on large and continuous sales 
increases for many years to come. Al- 
most every industry now in existence 
has gone through this stage at some 
time in the past, though not all have 
displayed the vigorous early growth 
which, a generation or so ago, char- 
acterized the can, automobile and 
radio producers. The great majority, 
upon reaching maturity, assume the 
attributes of cyclical industries (like 
the steels) or stable income groups 
(exemplified by food processors) ; 
some, such as the traction and anthra- 
cite coal companies, eventually suffer 
such an impairment in economic posi- 
tion as to make their equities the di- 
rect antithesis of growth stocks. 

Products which have not yet 
reached large scale production, or 
have reached it so recently that poten- 
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Growth Stocks 


tial further gains are substantial, in- 
clude frozen foods, air conditioning 
equipment, prefabricated housing and 
the newer metals such as magnesium 
and titanium. Although they are far 
from new, paper, aluminum, pe- 
troleum and natural gas also face 
considerably better than average long 
term demand prospects, and their 
producers thus qualify as growth 
situations. 

The second category is made up of 
industries whose nature permits the 
frequent development of new mar- 
kets and—even better—new products. 
Examples include the chemicals, ethi- 
cal drugs and producers of machinery 
and electrical equipment. Although 
they are still relatively new activities 
and thus possess the advantage of un- 
saturated markets for their present 
lines, electronics and nucleonics en- 
terprises should probably be included 
in the second group rather than the 
first since they will undoubtedly 
continue to develop new sources of 
income through research for some 
years to come. 

Steadily increasing use at a faster 
than average rate is not, by itself, 
sufficient to entitle a group of equities 
to be designated as growth stocks. 
Cigarette consumption has shown 
outstanding long term gains, but stiff 
competition and rising costs have pre- 
vented producers from _ recording 
comparable advances in earning pow- 
er. The air transport, telephone and 
utility fields have shown, and will 
doubtless continue to show, strong 
uptrends in gross revenues, but rate 
regulation restricts their profits. 

Oil companies with major interests 


in petrochemicals enjoy a consider- 
able advantage from a growth stand- 
point over those engaged solely in the 
petroleum business, and among the 
chemicals it is necessary to distin- 
guish fast-growing items such as plas- 
tics and synthetic products (fibers. 
rubber, detergents, ammonia and me- 
thanol are examples) from glycerine, 
turpentine, soda ash and other prod- 
ucts showing smaller gains. 


A Cautionary Note 


The fact that a given activity or 
company has shown superior growth 
up to the present time is no guaran- 
tee that this favorable performance 
will continue. This cautionary note 
applies particularly to enterprises 
whose business is not readily adap- 
table to the development of new prod- 
ucts and whose growth status thus 
depends on a currently unsaturated 
market. In such cases, the saturation 
point may be closely approached be- 
fore an investor has had a chance to 
reap the expected profit, particularly 
if his commitment has been poorly 
timed in relation to the major stock 
market cycle. 

An industry still in the very early 
stages of development avoids this 
danger, but involves another which is 
even more serious. Any new activity 
attracts a flood of new capital; many 
of the new enterprises formed are 
purely promotional and comparatively 
few will thrive or even survive. Only 
a handful of the hundreds of automo- 
bile companies formed during the past 
half-century are still in existence. 

Even if an investor is correct in 
predicting exceptional future growth 
for an industry, and successful in 
choosing a specific company which will 

Please turn to page 25 
FINANCIAL WORLD 





eS en at. es oe ela 


=a ee ES hU6r* 








Investment Service Section 


For Busy Investors Who Desire Specific Advice Quickly 


MARKET OUTLOOK 











Selective tendency of recent years will be augmented over 


next few weeks by tax switching. This will have divergent 


effects on different groups and on stocks of varying grade 


The extreme selectivity evidenced by the 
stock market on an industry basis during 1951, 
1952 and much of 1953 has lessened somewhat as 
the fourteen-month rally has gathered momentum. 
This move has been so strong that groups running 
counter to it, or relatively unaffected by it, have 
dwindled to a minority—though a somewhat larger 
minority than is customary in so vigorous an 
advance. Even such previously reactionary cate- 
gories as the steel, copper, air transport, motion 
picture, gold and bituminous coal shares have come 
to life, some in rather spectacular fashion, mak- 
ing even more conspicuous the poor performance 
of tobacco, rayon, brewing and a few other 
issues. 


On a quality basis, however, the market re- 
mains quite as discriminating as it has been in 
recent years. Allowing for their greater inherent 
volatility, the low-priced highly speculative stocks 
have done very badly, and the shares of sound 
but secondary companies have not done much 
better. In part, this reflects the influence of insti- 
tutional buyers, who prefer to concentrate their 
commitments in stocks of the largest and strongest 
enterprises, but the unusual degree of preference 
for market and industry leaders indicates that indi- 
vidual investors have followed much the same 
policy. 


Consequently, there has been a marked con- 
trast between the performance of outstanding shares 
in popular industries, such as General Electric, 
Boeing, Container Corporation, Goodyear and Bul- 
lard, and the general run of stocks in almost any 
field. Growth issues, regardless of the activity they 
represent and more or less independent of the size 
of the issuing companies, have also received a very 
substantial play. 


Industrial shares as a whole have advanced to 
a point which not only represents an all-time high 
by a wide margin, but is the most optimistic since 
1946 or early 1947 in its appraisal of current earn- 
NOVEMBER 17, 1954 


ings and dividends. Even though this is due in 
large part to the advances of market leaders, which 
heavily condition the performance of market aver- 
ages, there can be no question that stock prices 
have been rendered vulnerable to a substantial 
technical reaction after their practically uninter- 
rupted rise from mid-September 1953. 


Under such circumstances, investors ought to 
be safeguarding their paper profits by selling out 
their holdings of issues which have advanced well 
beyond any reasonable estimate of intrinsic value. 
Proceeds should be added temporarily to cash re- 
serves, or if these are already ample should be rein- 
vested in attractively priced defensive shares pro- 
viding better than average yields. 


Such a procedure, if widely followed, would 
at least partially reverse the relative tendencies fol- 
lowed in recent months by different industry groups 
and by issues of varying grade, and would help to 
bring about greater public participation in sec- 
ondary shares—a phenomenon normally to be 
expected on a large scale in as late a stage of any 
bull market as that which we have now reached. 
But it is highly questionable that the great majority 
of stockholders will follow the policy outlined 
above. 


Those with large paper profits and few off- 
setting paper losses will hesitate to incur a liability 
for capital gains tax when retention for less than 
two more months can postpone this liability for 
another year. Those with losses available will take 
both profits and losses, and many will reinvest the 
entire proceeds in the stocks which are making the 
best showing at the moment, further depressing the 
laggards and providing added stimulus to issues 
least in need of it. Secondary shares possess little 
popular appeal during a period of increasing com- 
petition. But stable income stocks of good quality 
are likely to show a net benefit from tax switching, 
and thus occupy a preferred position. 

Written November 11, 1954; Allan F. Hussey 


15 











Investment Service Section 


CURRENT TRENDS 











Department Store Sales 

Cool, crisp weather in many parts of the nation 
is stimulating department store sales. Demand for 
coats, suits and other outer wear improved during 
the last two weeks of October and has been brisk 
so far this month. Christmas toys and decorations 
began to appear in the stores early in November 
and there is evidence that merchandisers and con- 
sumers alike are rushing the season. Sales as re- 
ported by the Federal Reserve Board were up four 
per cent in the week ended October 30 following a 
rise of nine per cent in the previous week, compared 
with the respective 1953 periods. Last year at this 
time the sales figures failed to match those of 
the like weeks of 1952, although they were 
slightly ahead during the last two weeks reported 
in 1954. 


Television Growth Continues 

The broadened base of television usage following 
the opening of additional new stations is reflected 
in output of nearly one million sets during Septem- 
ber, a new high in monthly output. All told, 947,796 
sets were produced compared with 633,387 in 
August and 770,085 in September 1953. Output for 
the first nine months, however, is still well behind 
that of the same 1953 period owing to a poor start 
early this year when prospective color television set 
up a black-and-white sales block. Nearly all sets now 


being manufactured can receive color shows in — 


black and white, while comparatively few color 
receivers are now coming off production lines. 


Electric Appliances 

Shipments of some of the major household equip- 
ments—washers, dryers and_ refrigerators—have 
been rising in recent months but over the longer 
term the market has been distinctly erratic. A recent 
prediction that 428 million electric home appliances 
will be sold during the next five years—nearly 27 
per cent over the number sold in the previous five- 
year period—is perhaps of greater interest to the 
appliance manufacturer and salesman than to the 
investor. But the prediction takes on significance 
when increased usage of home appliances is trans- 
lated into consumption of kilowatt hours. The West- 
inghouse Electric official who foresees this big gain 
in sales of appliances (with air conditioning units 
and television sets counted in) finds that by 1963 
the average use of electricity in the home will rise 
to 5,000 kilowatt hours per year compared with 
2,330 in 1953. One problem to be solved in the 
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meantime is inadequate home wiring. Installations 
in homes must be geared to carry a much greater 
load if dozens of different appliances are to be 
serviced. 


Zinc Price Rise? 

With zinc demand in a sharp uptrend, producers’ 
stocks down to the equivalent of six weeks ship- 
ments, and both shipments and unfilled orders at 
two-year peaks, another rise in the price of the 
metal (11.50 cents since early September) appears 
imminent. October shipments of 90,415 tons com- 
pared with 67,047 tons in September, while stocks 
were off 23,500 tons to 152,137. Five months earlier. 
with monthly shipments around 65,000 tons, stocks 
were at the 210,000-mark. Principal current demand 
is from die casters—a reflection of stepped-up ac- 
tivity in metal manufacturing industries. Shipments 
to galvanizers are still rising, but at a slowing pace. 
Further expansion of Government stockpile buying 
is to be expected over the remainder of the year. 
Principal beneficiaries will be American Zinc, Lead 
& Smelting, Eagle Picher and New Jersey Zinc. 


Plastic Pipe 

Plastic pipe, a business that came into existence 
only after World War II, is currently regarded as 
one of the brightest spots in the plastics picture. 
Sales of pipe this year are expected to exceed $25 
million and 30 million pounds of plastic will be 
used in the pipe field. Substantial further growth 
is in prospect, particularly in the oil, chemical and 
gas industries where its lightness, ease of installa- 
tion, corrosion-resistance, and toughness make it a 
desirable product. Increased production of poly- 
ethylene by the chemical makers may make raw 
material cost reductions possible and will help 
maintain polyethylene’s leading position in plastic 
pipe production. But other materials such as 
Kralastic, a blend of rubber and plastic developed 
by U. S. Rubber, are also coming into increasing 
use. Leading steel companies such as U. S. Steel, 
Republic and Youngstown Sheet & Tube are now 
fabricators of plastic pipe along with some 50 
other companies, reflecting the tremendous potential 
market. 


Record Power Capacity 


Generating capacity of the private utility industry 
has reached a new high of 100 million kilowatts, 
not including some 16 million kilowatts in facilities 
operated by industrial, mining, railroad and other 
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concerns for their own use. The new facilities being 
installed by the industry will bring about further 
reductions in production costs through lowering 
the average age of generating plants. At the end 
of last year, 45 per cent of total industry capacity 
had been installed in the previous seven years. 
Meanwhile, rising electricity use in homes and 
commercial establishments is offsetting the decline 
experienced in industrial use, with the result that 
total electric output this year may exceed the 1953 
level by six to seven per cent. Such a rate of gain, 
however, would be the smallest since 1949, which 
was three per cent above the 1948 level. 


Cocoa Rebounds 


After reaching the year’s low of 4314 cents a 
pound on October 19, cocoa prices have again 
turned upward, creating more problems for the 
candy industry. Accra cocoa, grown in British West 
Africa, now sells at 53 cents a pound, New York. 
well below the record high of around 74 cents 
reached last August 5. But rumors of poor crop 
conditions, it is feared, may cause a further price 
rise, squeezing the candy makers who already have 
trimmed the size of their bars and are searching 
for cocoa substitutes. Hershey Chocolate, the coun- 
try’s biggest maker of cocoa and chocolate products, 
recently laid off 10 per cent of its employes be- 
cause of a drop in demand for its products and 
seasonal factors. 


‘Change Seats Rising 

A November 9 sale of a New York Stock Ex- 
change membership at a six-year high of $75,000 
indicates the optimistic view the financial district 
takes of the future. The latest sale established 
“seats” on the Big Board at the highest since 1946, 
which marked the peak of the advance that began 


in 1942 after a transfer at the post-depression 
low of $17,000. In 1929 a seat was traded at the 
all-time high of $625,000. The price of Stock Ex- 
change seats generally has paralleled the trend of 
the various stock market averages, although the 
brokers’ incomes are determined by the volume of 
stock transactions rather than stock price trends. 


Corporate Briefs 


International Shoe plans to close its Manchester, 
N. H., factory “for reasons of economy and efh- 
ciency.” The factory, which turned out about 1,200 
pairs of men’s shoes daily, will be used as a ware- 
house. 

Libbey-Owens-Ford plans to acquire a 53 per 
cent stock interest in Glass Fibers, Inc., consolidate 
it with present glass fiber operations and form a 
new company known as Glass Fibers Coroporation, 
with an annual production capacity valued at $25 
million. 

Hudson Bay Mining & Smelting has determined 


‘that its Yukon Nickel property at Kluane Lake 


near the Alaska Highway contains some 500,000 
tons of ore vs. 250,000 to 275,000 tons disclosed by 
previous explorations. 

Kaiser Aluminum & Chemical plans to build a 
36,000-ton aluminum rolling mill at Ravenswood, 


W. Va. 
Latest Market Statistics 


Nov. 10 Year- 
*Price-Earnings Ratios 1954 Ago 
50 Industrials ...... 12.46 9.00 
9.04 5.00 
20 Utilities ......... 15.33 13.53 
*Average Yields 
50 Industrials ...... 4.15% 6.01% 
; ete 5.38 6.57 
20 Welties ......... 4.81 5.40 
00 Stocks .......... 4.37 5.94 





*Standard & Poor’s Corporation; see also page 32. 
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Investment Service Section 


SELECTED ISSUES 











Issues listed do not constitute all the recommendations 
made from time to time, nor is it intended that holdings 
be confined to these securities. The selections are not to be 
regarded as trading advices, nor as short term recom- 


mendations. Notice is given—together with reasons for 
the change — when issues on this page are dropped from 
the list. Purchases should be made only when consistent 
with the policies outlined on the Market Outlook page. 





Bonds 


These bonds are of sound quality, suitable for inclusion 
in conservative portfolios. Net yields generally indicate 
the investment caliber of individual issues. 


Recent Net Call 

Price Yield Price 
U. S. Gov't 244s, 1972-67 99 2.57% Not 
American Tel. & Tel. 2%s, 1975.... 96 3.02 104 
Atlantic Coast Line gen. 4%s, 1964. 109 3.33 Not 
Beneficial Loan 2%4s, 1961 99 2.68 100% 
Chicago, Burlington & Quincy 3%s, 

1985 100 = 3.13 105 
Cities Service 3s, 1977 3.00 100 
Commonwealth Edison 234s, 1999... 2.91 103 
Oklahoma Gas & El. 2%s, 1975 . 3.01 103% 
Pacific Tel. & Tel., deb. 234s, 1985. . 3.00 105 
Southern Pacific Co. 4%4s, 1969 3.85 105 
Southwestern Gas & El. 344s, 1970.. 3.01 , 104 
West Penn Electric 3%4s, 1974 3.29 104.4 


Preferred Stocks 


These are good grade issues suitable for general invest- 
ment purposes. 
Recent Call 
Price Yield Price 
American Sugar Ref. 7% cum 5.00% Not 
Associated Dry Goods 54% Ist cum. 108 4.86 110 
Atchison, Topeka & Santa Fe 5% 
(par $50) non-cum 4.24 Not 
Champion Paper $4.50 cum 4.29 106 
Public Service E&G $1.40 cum. conv. 4.51 (1960) 
Reading 4% 1st (par $50) non-cum. 5.00 50 
Wheeling Steel $5 cum 5.38 105 


Long Term Growth Stocks 


Attraction of these issues is based on industry growth or 
steady improvement of individual company position. Yield 
is subordinate to long term price appreciation possibilities. 


--Dividends— Recent 
1954 Price Yield 
$1.00 42 24% 
208. “SP: Sa 
2.75 ‘T7339 
*3.80 322 +12 
*300 72 42 
20° «679 B23 
1: 32 247 
150 27 43.7 
ps ees ee 


* Also paid stock. + Based on current quarterly rate. 
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Common Stocks for Income 


Issues of this type should constitute the larger proportion 
of common stock commitments held by the average investor; 
issues listed in the “Stocks for Income and Appreciation” 
classification may be used as supplementary selections. 


--Dividends— Recent 
1954 Price Yield 


American Tel. & Tel : $9.00 173 5.2% 
Borden Company . *1.80 67 -4.2 
Columbia Gas System r 0.909 15 60 
Consolidated Edison : 240 4 55 
ge ae. ee eae ee ' . 50 6.0 
Louisville & Nashville A i oo. 7 
MacAndrews & Forbes x J 45 6.7 
May Department Stores : : 33. 5.4 
Melville Shoe 3 i 30 «66.0 
Pacific Gas & Electric i ‘ 45 49 
Pacific Lighting d . 36 
Philip Morris Ltd 7 . 36 
Safeway Stores ; . 44 
Socony-Vacuum Oil ; ‘ 47 
Southern California Edison X : 45 
Standard Brands 

Sterling Drug 

Texas Company 

Union Pacific Railroad 

Walgreen Company : f 

West Penn Electric F 1.70 


* Also paid stock.  ~ Based on current quarterly rate. 


Stocks for Income and Appreciation 


These sound common stocks do not possess the same 
degree of stability as issues listed in the “Common Stocks 
for Income” group but are satisfactory for larger portfolios. 
Greater price volatility should be expected from commit- 
ments in this classification. 


-Dividends— Recent 
1953 1954 Price Yield 
Allied Stores . $3.00 50 60% 
Bethlehem Steel : 5.75 87 58 
Brooklyn Union Gas ‘ 160 32 54 
Cluett, Peabody F 2.00 36 6.9 
Container Corporation ; 2.50 62 
Flintkote Company ; 3.00 40 
General Motors j 5.00 92 
Glidden Company . 2.00 39 
Kennecott Copper . 3.75 93 
Mid-Continent Petroleum : 400 97 
Olin Mathieson Chemical k *2.00 53 
Simmons Company ; 2.50 39 
Sinclair Oil , 2.60 46 
Sperry Corporation : 1.25 39 
U. S. Steel ‘ 3.00 60 


* Also paid stock. + Based on current quarterly rate. tBased 


on $2.50 actual annual basis. 
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Washington Newsletter 





Democratic Congress unlikely to propose bills that would 
be unfavorable to the President—CIO auto workers find an 


ally—Will housing boom collapse for lack of veterans? 


WASHINGTON, D. C.—The Demo- 
cratic leaders won’t push a lot of 
bills they know the President will be 
advised not to sign. Proposed legisla- 
tion, as usual, will come from the 
White House. What the Democrats 
must do is to give each bill, if it’s im- 
portant enough, a special twist so that 
it can bear the party label. Then, in 
1956, it can be related that they edited 
much big business legislation so as to 
benefit the people. A good bill sug- 
gested by the President would carry 
a Democratic, not a Republican, title. 

At first appearance, it would seem 
that 90 per cent farm parity would 
become a permanent Democratic 
cause, along with amending the Taft- 
Hartley Act. However, farmers 
aren’t interested in exactly that. So, 
instead, there may be some effort, 
joined by Republicans, to enact sev- 
eral particular laws on behalf of se- 
lected groups of farmers. Just as there 
is a Sugar Act and a special section 
of the Agricultural Act devoted to 
wool, so there might be a milk and a 
cattle law. If it’s done that way, it 
won’t happen in 1955. 

There’s an unwritten law that cor- 
poration tax rates are never re- 
duced. To prevent a cut from 52 per 
cent to 47 per cent, Congress must 
pass a law during the first quarter. 
There’s a great deal of negotiation on 
what else to put in: a higher personal 
exemption, a deduction up to a few 
hundred dollars for personal saving 
or for insurance payments? Retention 
of company money will probably 
finance some other cut. 


The return of a Democratic Con- 
gress is considered mildly bullish on 
Washington business. The main dif- 
ference is that the Democrats scare 
rich people who then are persuaded 
to hire more lobbyists. It’s hard for 
the leaders to judge, sight unseen, 
what their attitudes will be toward a 
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Republican budget—whether to ex- 
pand or contract. It’s doubtful that 
more Government workers will be 
hired. 


The CIO, it’s reported here, has 
found an unexpected ally in trying to 
put the auto industry on a year ’round 
basis. The Republican leaders in 
Michigan and Detroit, particularly, 
have taken up the campaign. They 
judge that they lost the election 
mainly because so many in Detroit 
were out of work. There was no way 
to start the new season sooner. 

Evidently some of the auto com- 
panies are actually looking into possi- 
bilities. Merchandising, true enough, 
is seasonal, but it may have become 
so only by virtue of the.annual model 
followed by immediate blasts of pro- 
motion. It’s being seriously asked, 
so it’s said down here, whether mer- 
chandising couldn’t be kept at the 
same level all year. Why shouldn’t 
people buy autos in July? 

One difficulty lies in the anti-trust 
laws. To achieve steady work, month 
by month, it would probably be es- 
sential to carefully schedule produc- 
tion of parts, assemblies, etc., so that 
nobody would have to pile up inven- 
tory too long. This, it’s supposed, 
would be easier if the companies could 
talk things over, which probably 
would be illegal. 


American Motors, formed out of 
Nash and Hudson, is expected to earn 
enough money selling Kelvinators to 
keep the auto business alive for the 
time being. Within a couple of years, 
it’s said, the car itself should be a 
big earner. That’s the great advan- 
tage of merging companies in order, 
as the reports put it, to secure a 
“diversified line of products.” 


Most of the residential building, 
it appears, falls under the various 





GI guarantees which allow sales to 
veterans at nothing down, a few hun- 
dred down for more expensive homes, 
etc. In time, it’s pointed out, bankers 
and guarantors will run out of vet- 
erans. Will the housing boom then 
collapse? 

Experts think that the veterans’ 
privileges will be extended sooner or 
later to other people. One way to 
start would be to extend them to who- 
ever is drafted, going on, perhaps, to 
ROTC, etc. 


—Jerome Shoenfeld 
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What do you want to know 
about Dresser Industries? 


Complete information on products 
of the Dresser companies — how 
they are used and where — illus- 
trated in a new timetable size 28- 
page booklet, available on request. 
Just clip this ad to your letterhead 
and mail to Department 204FW, 
Atlantic Building, Dallas, Texas. 


fe 


STRISS, UEC. 


ANO CHEMICAL EQUIPMENT 


CLARK COMPRESSORS & ENGINES ¢ DRESSER 
COUPLINGS & ELLS ¢ IDECO AND SECURITY DRILL- 
ING EQUIPMENT © PACIFIC PUMPS e MAGCOBAR 
DRILLING MUDS AND CHEMICALS ¢ KOBE PRODUC- 
TION SYSTEMS ¢ ROOTS-CONNERSVILLE BLOWERS 











PLYMOUTH lee DE SOTO 
DODGE CHRYSLER 


YOU GET THE GOOD THINGS FIRST FROM CHRYSLER CORPORATION 











DIVIDEND ON 
COMMON STOCK 


The Directors of Chrysler Corporation 
have declared a dividend of seventy- 
five cents ($.75) per share on the 
outstanding common stock, payable 
December 11, 1954 to stockholders 
of record at the close of business 
November 16, 1954. 


B. E. HUTCHINSON 
Chairman, Finance Committee 














Amenican-Standard 


PREFERRED DIVIDEND 
COMMON DIVIDEND 
A quarterly dividend of $1.75 per share 
on the Preferred Stock has been de- 
clared, payable December 1, 1954 to 
stockholders of record at the close of 
business on November 19, 1954. 

A quarterly dividend of 32 cents per 
share and a special dividend of 21 cents 
per share on the Common Stock have 
been declared, payable December 15, 
1954 to stockholders of record at the 
close of business on November 19, 1954. 


AMERICAN RADIATOR & STANDARD 
SANITARY CORPORATION 


JOHN E. KING 
Vice President and Treasure? 





New-Business Brevities 





Motion Pictures ... 

The 1954-55 edition of General 
Motors Motion Pictures is off the 
press—described in it are some 50 
films ranging from 10 minutes to one 
hour in length and on a variety of 
subjects that are as entertaining as 
they are educational ; these films may 
be borrowed for group showing... . 
Another catalog which is offered free 
on request lists more,than 160 titles 
of rental motion pictures for commer- 
cial education purposes as well as 
over 40 filmstrips—the catalog, pub- 
lished by Business Education Films, 
includes 16-mm. films on a variety of 
subjects from advertising to voca- 
tional guidance, and indicates the 
grade level (junior high school, sen- 
ior high, college and adult) for which 
they have been prepared. . . . Proper- 
ties and washing techniques for syn- 
thetic-fiber fabrics are described in 
a 15-minute color motion picture, 
Your Washable Wardrobe, which is 
offered without charge to civic and 
other interested groups—a non-com- 
mercial film, it was produced as a 
joint venture of Burlington Mills and 
Westinghouse Electric. . . . Another 
auto manufacturer offering interest- 
ing films on a free loan basis is Ford 
Motor Company, whose library pres- 
ently includes 28 well-prepared docu- 
mentaries—write the Film Library 
and they'll send you the new edition 
of Motion Pictures from Ford Motor 
Company. 


Aviation... 

Curiosity seekers who may have 
wondered about a long pointed tail 
which appeared on Lockheed-built 
P2V Neptune airplanes a few months 
ago can be told officially that this is 
the housing for a Magnetic Airborne 
Detector, a new device to spot sub- 
merged submarines—incidentally, pi- 
lots, quick to nickname almost any- 
thing, have dubbed planes so equipped 
as “MAD-Birds.” . . . Within the 
past fortnight United Air Lines has 
inaugurated DC-7 Mainliner service 
linking New York, Philadelphia and 
Detroit—another innovation by UAL 
is installation of electro-mechanical 


equipment at its leading sales offices 
to speed the handling of passenger 
reservations. .. . The vital role played 
by civilian volunteers of the Ground 
Observer Corps is vividly dramatized 
in a 16-mm. color motion picture an- 
nounced by Northrop Aircraft, Inc.— 
title of the film is Mrs. Jones, Meet 
Your Partners. . . . To stake down 
securely the smaller types of airplanes 
which are so popular today for busi- 
ness use, H. B. Chance Company has 
introduced something called the Keep- 
Stake earth anchor—designed par- 
ticularly for securing airplanes when 
parked on unpaved ground, the 30- 
inch long stake is said to have holding 
force of up to 1,000 pounds. 


Building & Repairs .. . 

The angle steels bars which were 
used to construct the shelves pictured 
below might just as easily have been 
used to erect, and with only a wrench 
and hand cutter for tools, anything 


ee 
4 


f 


from a bench to a work platform and 
even a ski jump; simple in concept, 
the bars (made in 11, 12 and 14 
gauge steel, and in three angle sizes) 
are joined with 3-inch bolts and 
can be had in 10-foot or smaller 
lengths—developed in Canada by the 
Structo Company, Ltd., they are now 
being introduced in this country 
through Colson Corporation, holder 
of exclusive manufacturing and dis- 
tribution rights for the U.S... . Do- 
it-yourself fans can expand their ac- 
tivities into the folding furniture field 
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This announcement is neither an offer to sell nor a solicitation of an offer to 


buy any of these Securities. The offer is made only by the Prospectus. 


Shares of 


National Securities Series 


Growth Stocks Series 


A mutual investment fund invested in the stocks of 


industrial corporations selected for their growth possibilities. 


Priced at the offering price of 
approximately $15.50 per share 





Copies of the Prospectus for use between November 9, 1954 and February 9, 1955, or until 2,500,000 
shares have been sold (whichever occurs first) can be obtained in any State only from such of the 
undersigned as may legally distribute the Prospectus in such State. 


Bache & Co. National Securities & Research Corp. 





Digby 4-3600 





36 Watt Street, New York 5, N. Y. 


120 Broapway, New York 5, N. Y. 
BArclay 7-1690 





























with introduction of a compact fold- 
ing leg hinge set by the Bostrom 
Manufacturing Company—each set 
consists of four hinges and the screws 
needed for installation. 


Random Notes... 

From the frigid North right down 
to the sunny South, the kids now will 
be able to enjoy bellywhopping the 
year-’round—the makers of the Flex- 
ible Flyer sled this month are intro- 
ducing a sled with wheels which has 
been trade-named the Flexy Racer. 
... What businessman hasn’t wished 
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he could make an educated estimate 
of the cost of a printing job without 
a delay in obtaining a quotation from 
a printer ?—one printer, Regina Serv- 
ices Corporation, believes it can make 
this possible with a 16-page estimat- 
ing booklet, Your Printing Costs Are 
As Follows, which it is offering free 
to executives. .. . Necchi Elna Sew- 
ing Machine Sales Corporation will 
introduce in time for Christmas shop- 
ping a sewing cabinet for its portable 
sewing machine models which can 
double in duty as a typewriter desk, 
cutting table and ironing board—the 


versatile cabinet comes in walnut, ma- 
hogany and blond wood. . . . For 
those who can see past the winter sea- 
son that’s yet ahead, Scott-Atwater 
Manufacturing Company is ready to 
preview its new line of six outboard 
motors—a public showing will be held 
next week at the Seattle Boat Show. 


—Howard L. Sherman 





When requesting information concerning 
business questions, please address this 
department and enclose a _ self-addressed 
stamped envelope. Also refer to the date 
of this issue. 
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Business Background 





Federal Paper Board trebles sales and boosts profits ten times 


in ten-year period—Toll roads now in use put at 1,200 miles 





HIRD LARGEST—In his re- 

port to stockholders for 1953, 
President JouN R. KENNEDy of the 
Federal Paper Board Company, Inc., 
described the year as memorable. 
Common stock 
of the company 
had been made 
available to the 
public for the 
first time and 
the company 
had announced 
a major acqui- 
sition in its ex- 
pansion pro- 
gram. The 
stock he re- 
ferred to con- 
sisted of 200,000 shares from former 


John R. Kennedy 


By Frank H. McConnell 





owners and later offered publicly by 
a syndicate which Goldman, Sachs & 
Company headed. The acquisition was 
the $14 million-a-year National Fold- 
ing Box Company, Inc. The two 
incidents made Federal Paper Board 
a name with a meaning to a larger 
number of investors than before. It 
had been held tightly as a family 
enterprise until the death of Founder 
Witiram G. SHortess in 1942 and 
thereafter, until a year ago, had been 
owned by officers and employes of 
the company. The company at the 
end of 1953 with sales of $26.9 million 
for the year and net income of $2.1 
million had attained ranking as the 
third largest in its field of manufac- 
turing and selling paperboard and 
folding cartons. 








J} Stubborn about Your Stocks? 


In our business you naturally meet all kinds of investors— 
and some of them can be pretty stubborn about their stocks. 
They’re sure the stocks they own are the best ones they can 
buy. They don’t seem to realize that investment values do 
change with the passage of time—that what was a good buy 
five or ten years ago might make an even better sale today. 
To us, it only seems like good sense for an investor to check 
on his holdings from time-to-time .. . 
date review of the stocks he owns in the light of today’s 


conditions. 


That’s easy. 





Where can you get such a review? 


If you’re not stubborn about the stocks you own, just list 
them for us with the prices you paid, tell us something about 
your over-all situation and investment objectives—and mail 
your letter to the address below. 

I'll see that you get the most realistic report we can send 
you on your investment program. 

There’s no charge either, whether you’re a customer or not, 
whether you own one stock or a hundred. Just address— 


Water A. SCHOLL, Department SE-40 


MERRILL LYNCH, PIERCE, FENNER & BEANE 


70 Pine Street, New York 5, N. Y. 
Offices in 106 Cities 


get an unbiased, up-to- 











Bases of Growth—These figures 
in themselves represented gains in ten 
years that exceeded the rate for the 
industry as a whole. The net sales 
figure of $26.9 million compared with 
$9.9 million in 1944 and net income 
of $2.1 million compared with only 
$200,000 ten years before. Growth 
was predicated upon a policy of plant 
expansion and tighter integration of 
operations. The start had been made 
during the life of the late Mr. 
Shortess, but the pace was quickened 
under the adminstration of the suc- 
ceeding management. Apparently the 
end is not yet in sight. Last month 
Mr. Kennedy reported results of the 
first 36 weeks of 1954, showing a 
gain of more than 50 per cent in sales 
over the corresponding 1953 period 
and net income was $2.2 million for 
the period, or $100,000 more than 
had been earned in the full year 1953. 
In addition, early this month another 
company, the Grant Paper Box Com- 
pany of Pittsburgh, was acquired and 
will become the western Pennslyvania 
plant of the National Folding Box 
Company into which the company has 
consolidated its carton operations. 
The stock now is traded over-the- 
counter. 


Turnpike Opened — The second 
and final link of the new West Vir- 
ginia Turnpike was officially opened 
last week, raising to approximately 
1,200 miles the total of toll roads 
that now operate in scattered areas 
throughout the United States. The 
West Virginia Turnpike, 88 miles 
long, slashes hours of driving time 
between Charleston and Princeton, 
both in the mountain state, and cost 
$133 million or about $1.5 million a 
mile to construct through some of the 
most rugged terrain in this country. 
It raised to nearly $850 million the 
total now invested in toll roads 
throughout the country. 


Traffic Patterns—The toll road 
figures, impressive though they are, 
represent but a start in the pattern 


that is unfolding. Within three years, 


it is expected that total toll mileage 
will be increased to 2,500 miles and 
total investment to more than $3.5 
billion. The increasing traffic arteries 
are springing up in something of a 
crazy quilt pattern; toll roads now 
dot the maps of virtually every major 
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ar Nae nt connected. ih BUFFALO-ECLIPSE CORPORATION 

Ii ds. t of the 
West Virginia Turnpike, former Gov Reports for the Fiscal Year ended July 31, 1954 
ernor Oxry L. PATTEson, general 


3 F with comparative figures for preceding year 
manager of the project, has discussed 











principal highway connections with 1954 1953 
projected systems in North Carolina Net Sales . . + « « « $20,407,303 $24,230,335 
and Virginia, and engineers are ad- f 
vising him of the probability of traffic Net Earnings: 
interchanges with both the Ohio and After Income Taxes . . ... | 810,099 1,272,094 
Pennsylvania turnpikes. The form After Appropriated Reserves . . 810,099 1,201,616 
Shares of Common Stock Outstand- 
me, Gee OF Ter ons es 460,000 460,000 
Net Earnings, Per Share . . . . . $1.76 $2.61 
Dates Peid 4.4 -2.nie s s « 3 CORD $ 690,000 
Income Retained in the Business . . 120,099 511,616 
Net Net 
Current Liquid Net 
Assets Worth Worth 





Beginning of Year . . . $8,316,047 $7,516,047 $12,789,419 


that traffic movements naturally take End of Year . . . . ~ $8,141,929 $7,516,929 $12,861,139 
will determine further road-building 
in West Virginia; and this means, as 
one observer put it, “lengthening be- 
fore fattening.” In other words, ex- 
tensions doubtless will be built from 


the present two-lane superhighway *OUR CURRENT POSITION AND PROSPECTS 


before the State contemplates making 




















it a four-lane highway. The relatively mild business recession which prevailed practically 
throughout our Jast fiscal year had minor adverse effect on three of our 

Texas and Women—Always pro- operating divisions. These three divisions were acquired since 1943, 
motion-minded, Southwestern Public when decision was made to diversify the activities of the then Buffalo 


Service Company in its latest move 
has aimed at the weaker sex. Reason: 
SPS stock is 52% per cent owned 
by women, and the number of femi- 


Bolt Company. One principal attribute sought in these purchases was 
the ability of the acquired companies to maintain reasonable earning 
power during depression years. 


nine Gisancial: analysts ty: comtiaudilly Excluding defense production, it is gratifying to report that both 
increasing. Thus, for his first meet- the combined sales and earnings of these three divisions were greater 
ing with an all female Wall Street in 1954 than in the preceding year. 

contingent, Chairman H. L. N1cHOLs 

served lunch and statistics. He re- 

ported on the tremendous growth of 

all Texas, aptly illustrated it with ®) 





the notation that Southwestern Public Buffalo Bolt Company Division The S. M. Jones Company Division 
Service is one of the nation’s fastest North Tonawanda, N. Y. Toledo, Ohio 


growing companies. Nothing holds it 
back. For despite an eight-month 
drought followed by summer rains ‘4 Lipse 

which turned the area into a mud Etre | 
hole, the company’s operating rev- 
enues in the twelve months ended 
September 30 were $32.5 million, 
eight per cent higher than last year. 
Net income went from $6.7 million to — 
$7.8 million. * We will be glad to send you our 1954 Annual Report on request. 


The Eclipse Lawn Mower Co. Division Penberthy Injector Company Division 
Prophetstown, Ill. Detroit, Mich. 


Buffalo International Corporation Division 











CLARK 


EQUIPMENT 


. The Board of Directors of the Clark 
Equipment Company today declared 
the following dividends: 


Common Stock—A quarterly dividend 
of 75 cents per share, payable De- 
cember 10, 1954, to shareholders of 
record at the close of business No- 
vember 26, 1954. 


Preferred Stock — The regular quar- 
terly dividend of $1.25 per share 
payable December 15, 1954, to 
shareholders of record at the close 
of business November 26, 1954. 

G. E. ARNOLD 


November 5, 1954 Secretary 

















LAW OF WILLS 


By Parnell Caliahan, attorney. 96-page book 
explains law in all 48 states. Shows why and $ 
how every person should make a will. How 
to protect your CAPITAL .. . safeguard 
your ESTATE. Also—Real Estate Law, $1 

. - Businessmen’s Law, Mail $1, each. 


OCEANA PUBLICATIONS, Dept. G-45 
43 West 16th Street, New York It, N. Y. 
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Broad distribution sought for Campbell Soup stock—Would 
hasten qualification of 85-year-old firm for NYSE listing 


here are times when an extremely 
popular security is the most diffi- 

cult to distribute. A special brand of 
underwriting management is called 
for. That will be so in the case of 
this week’s offering of Campbell Soup 
Company common stock, representing 
the first time the general public has 
been invited in during the 85 years 
the enterprise has been in existence. 
The First Boston Corporation has 
the organization and the skill to place 
an issue of this size with the assist- 
ance of a handful of underwriters. 
Instead, it has organized a nation- 
wide syndicate of more than two hun- 
dred investment houses. In addition, 
it formed a selling group of several 
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hundred dealers. The main objective 
will be to get Campbell’s stock in the 
hands of as many investors as pos- 
sible, and to do it in such a way as 
to discourage free riding. 

One reason for wide distribution 
in this case is to make the stock 
qualify for listing on the New York 
Stock Exchange at the earliest pos- 
sible date. Campbell is seasoned as a 
dividend payer, but the stock itself is 
a newcomer. 

Even if the company itself had not 
insisted on broad distribution, the 
underwriters would have to keep in 
mind the strict rule adopted by the 
Securities and Exchange Commission 
a few years ago governing the sale 
of what it termed “hot issues.” By 
that is meant issues which, for a 
variety of reasons, are likely to run 
up from the instant they are brought 
out. The SEC insists that under- 
writers make every effort to bring 
about bona fide distribution. They 
also caution against placing unduly 
large blocks with firm partners and 
officers or the relatives of anyone 
concerned with the underwriting. 

It takes a particular type of skill 
to scatter 1,300,000 shares of brand 
new stock over the entire country 
without yielding to the demand for 
big blocks. Everyone in the business 
concedes that First Boston has that 
skill. The firm’s syndicate manager is 
William B. Chappell, one of the most 
dynamic men in the profession. He 
is one of the assets First Boston ac- 
quired when it took over the Mellon 
Securities Corporation. 


A cross section of the financial 
and business community will be seen 
under one roof on Friday of this week 
when the New York Financial Writ- 
ers Association holds its annual din- 
ner and show. Nearly fifteen hundred 
names were on the seating list when 
it went to the printer. More sub- 
scriptions would have been accepted 
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if the Hotel Astor could accommodate 
a larger crowd. In the field of finance 
and industry there is nothing quite 
like these affairs of the financial news 
men. Investment bankers, commercial 
bankers, steel men, utility men, etc. 
all get together at their respective 
conventions. The Financial Writers’ 
affair represents all elements. 


Three years of sparring on the 
question of greater latitude for 
the establishment of savings bank 
branches have ended in an impasse 
between those institutions and the 
commercial banks. Securities men 
who went to the Savings Banks’ As- 
sociation of the State of New York 
Convention to improve their contacts 
with portfolio managers returned 
with the distinct impression that the 
two parties to the dispute have sev- 
ered friendly relations and there is 
now no hope of a compromise. They 
gathered that the rest of the battle 
will be right out in the open, with 
efforts concentrated by the savings 
bank men in pushing an enabling bill 
through the next session of the State 
Legislature. 

The drift of population from the 
cities to the suburbs has become a 
matter of concern to the mutual sav- 
ings banks. They claim they should be 
able to follow that drift by establish- 
ing branches. In this way, they con- 
tend, they could maintain their com- 
petitive positions with respect to com- 
mercial banks and savings and loan 
associations. 

Savings bank men are in a different 
frame of mind now than they were a 
year ago and two years ago when 
they allowed the Legislature to shelve 
the proposed Banking Act amend- 
ments. Those who attended the recent 
convention at White Sulphur Springs 
came back convinced that the pres- 
sure this time will be more than the 
lawmakers can resist. 


Basic Principles 
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benefit fully from this trend, his com- 
mitment will not necessarily be profit- 
able. Growth stocks have become in- 
creasingly popular since 1937—so 
much so that they tend to be decidedly 
over-priced much of the time, thus 
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discounting in advance all the ex- 
pansion in earnings which can reason- 
ably be anticipated for some years to 
come. And if this expansion fails to 
appear, the results can be disastrous ; 
witness the experience of those who 
bought Radio Corporation in 1929 at 
prices even more inflated, relative to 
current earnings, than those of most 
other stocks. 

If carefully chosen, and bought at 
a reasonable price, growth stocks can 
be highly desirable commitments for 
profit. But they seldom appeal strong- 
ly for income purposes, since com- 
panies in this category usually pay 
small dividends in order to finance 
expansion programs, new product de- 
velopment and rising inventories and 
receivables. Hence, they are most 
suitable for relatively young people 
seeking to build up a retirement fund. 


euky 





Cash Dividend 
No. 181 


December 
3, 1954 





TEXAS PACIFIC COAL AND OIL COMPANY 


At the regular monthly meeting held 
October 27, 1954, the Board of Direc- 
tors declared a regular cash dividend 
of thirty-five cents a share and an 
extra cash dividend of twenty-five 
cents a share, both payable December 
3, 1954, to stockholders of record at 
the close of business November 10, 


1954. 
By R. SEIBEL, Secretary 

























CONTINENTAL 
a CAN COMPANY, inc. 


A regular quarterly dividend of ninety- 
three and three-quarter cents ($.93%) 
per share on the $3.75 cumulative pre- 
ferred stock of this Company has been 
declared payable January 3, 1955, to 
stockholders of record at the close of 
business December 15, 1954. t 


LOREN R. DODSON, Secretary. 
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Monsanto Chem 
Wheeling Steel 
Seabord Fin 

Allied Chem 
Blockson Chem 
Food Mch & Chem 
Spencer Chem 
Vict Chem Wks 
DuPont 


ee these stocks be bought or sold in face of recent 
market action? Is this a time to step up cash reserves? Our 
new Report gives pertinent information pointing to a Hold, 
Buy, or Sell position on the above active issues. 
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NITED BUSINESS SERVICE 
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Repub Steel 
U S Rubber 
White Motor 
Amer Agr Ch 
Dow Chem 
Freeport Sul 
Tex Gulf Sul 
Square D 
Nat Gypsum 


Timely features in UNITED Business and Investment 
Reports include: Definite Buying and Selling Advice on 
Stocks and Bonds; Industry Analyses; Outlook for Business 
and Commodity Prices; Earnings Forecasts; and latest 
Washington Developments affecting business and stocks. 


Send only $1 for your copy of this valuable Report, and receive without 
extra charge the next four issues of the weekly UNITED Investment 
(This offer open to new readers only.) 


"Appa FILL OUT COUPON AND MAIL TODAY WITH ONLY $1 -——— 
BY AIRMAIL $1.25 [| 


BOSTON 16, MASS. 


Serving more business men and investors than any other advisory service. 
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DIVIDENDS DECLARED 



















































































































































































































































































































































































Subordinated Notes, Due 1966 


F. EBERSTADT & Co. INC. 


November 12, 1954 


























To receive a dividend, stock must be tt 
held on the ex-dividend date, normally einen able Record 
Pet Saye See ae | tagien Pur Le Qsve 12-1 11-16 

Pay- of Dictaphone Corp. ....$1.75 12-1 11-19 

Company able Record | Dow Chemical ......... 25c 1-14 12-23 
Addressograph-Mult. .Q75c 1-10 12-16 | Eagle-Picher ........ Q30c 12-10 11-19 
Allied Kid............ ete Shas 08 | ie... ae E30c 12-10 11-19 
Allis-Chalmers ........ Q$1 12-22 11-26 | East Tenn. Nat. Gas....15¢ 1-2 12-15 

Do 34% pi....... Q81%c 12-5 11-22 | El Paso Natural Gas..Q40c 12-30 12-17 

Do 4.08% pf....... Q$1.02 12-5 11-22 Os cn nteenas duran E40c 12-30 12-17 
American Chicle.. es 12-10 11-24 | Empire Dist. Electric...35c 12-15 12-1 

BOO: Scdeeevcusdesken 12-10 11-24 | Ex-Cell-O Corp. ....... 50c 1-3 12-10 
Amer. Encaustic Til.. Oise 11-30 11-23 BN i oh ae E50c 1-3 12-10 

tar oom ance Y10c 11-30 11-23 | Fairchild Engine & 

Amer. Metal Co........ 35c 12-1 11-15 Params ... sss stes 20c 12-1 11-15 

| ee ore Y65e 12-1 11-15 | Fishman (M. H.)..... Ql5e 12-1 11-15 
Amer. Radiator ...... Q32c 12-15 11-19 | Flintkote Co. ........ Q50c 12-10 11-26 

SSR cies Serta: | Sp2lc 12-15 11-19 Pee E50c 12-10 11-26 

De FU Mei cskx<sdet Q$1.75 12-1 11-19 ey Pre Q$1 12-15 12-1 
Armstrong Corp. General Foods .....%. Q75ce 12-4 11-15 

Sg a Q9334c 12-15 11-12 | General Gas ......... Q25c 11-29 11-15 

Urey Q$1 12-15 11-12 | General Motors 
Ashland Oil & Refining.15c 12-15 11-22 2 eee 0933%c 2-1 1-10 
Atlanta Gas Light..... Q30c 12-1 11-19 OS ar Q$1.25 2-1 1-10 
Atlas Powder .......... 60c 12-10 11-24 | General Outdoor 
Oe AME sacs ee5e 75c 12-20 11-30 Ce Pe ees Q50c 12-10 11-19 
Bigelow-Sanford General Telephone ....Q40c 12-31 12- 8 

44% pL........ Q$1.12% 12-1 11-16 | Gen. Tire & Rubber..Q50c 11-30 11-19 
eee 25c 12-14 12-7 | Ga.-Pac. Plywood...... 25c 12-16 12-2 
Bristol-Myers ......... 25c 12-1 11-15 | Gilbert (A. C.) Co...... 25c 12-1 11-19 

Do 334% pf. ..... QNS94C 1-14 1-3 | Goebel Brewing ...... Ql5ce 12-10 11-19 
Brown Rubber ....... Q25c 12-1 11-17 | Grant (W. T.) Co...Q37%ec 12-23 11-29 
Brown Shoe ......... O80c 12- 1 11-15 | Gt. Atl. & Pac. Tea...... $1 12-1 11-10 
Burton-Dixie ........ Q30c 11-30 11-20 | Harshaw Chemical...... 40c 12-10 11-26 
nae Bh. oO 1S5c 12-1 11-12 | Houston Light & Pwr..Q30c 12-10 11-19 
Carpenter Paper ....... 40c 12-1 11-12 | Hudson Bay Mining & 

Central Illinois Lt.....Q55c 12-17 11-26 Smelting Ltd......... *$1 12-15 11-15 
Champion Paper & Fibre I.T.E. Circuit Breaker.31%c 12-1 11-18 

kk eee Q$1.12% 1-1 12-10 | Interstate “Sint .20c 11-30 11-15 
Chic. Rock Isl. & Interstate Power ....17%c 12-20 12- 4 

RT Q$1.25 12-31 12-13 | Int'l Paper ........... Q75ce 12-16 11-19 
Chrysler Corp. ......... 75c 12-11 11-16 | Int’l Petroleum Ltd. ...*25¢ 12-14 11-19 
Clark Equipment ..... Q75c 12-10 11-26 | Int’! Products ........ Q25e 12-15 11-26 

Do 5% pt......05 Q$1.25 12-15 11-26 | Iowa Elec. Lt. & Pwr..030c 1-3 12-15 
Claussner Hosiery ...Q25c 12-1 11-19 | Johnson & Johnson....Q35c 12-11 11-23 
Colonial Sand & Stone. Q5c 12-20 12-1 . ccktens ssa E25c 1-11 12-23 

TE: scdlinss eit iotiasaeiene E5c 12-20 12-1 | Kaiser Aluminum & 

Cook Paint & VarnishQ25c 11-30 11-15 Chemical 5% pif.. ae 12- 1 11-18 

Ds custtaviaceie Y$2 11-30 11-15 | Kansas City South Ry...75c 12-15 11-30 
Copper Range ........ Q20c 12-15 11-19 | Kendall Co. .......... 050c 12-1 11-15 
Copperweld Steel ...... 30c 12-10 11-24 | Kern County Land....Q50c 12-4 11-15 
Creole Petroleum ..... $1.75 12-10 11-24 rn a E25ce 12-4 11-15 

OW wnvcnctaceceuen Sp50c 12-10 11-24 | Lion Oil ............. Q50c 12-15 11-30 

These Notes were placed privately through the undersigned 
with institutions purchasing them for investment. 
$500,000 
Rosenthal & Rosenthal Inc. 
Factors 





Company 
Lone Star Gas.......... 35¢ 
Marchant Calcu- 

NE i sik cases Q32%c 
Marquette Cement ..... 60c 
Masonite Corp. ...... Q25c 
Master Electric ...... 040c 
McGraw Electric ....Q75c 

eS eo ie E$1 
Merritt-Chapman & 

Oe «ats ew Q50c 
Metal & Thermit...... Q50c 

RR res E25c 
2 eee ree Q35c 
Minneapolis-Honey- 

NN uss Se ee Q60c 


Minnesota Min. & Mfg.. .35c 
Missouri Pub. Ser.....Q45c 
Mt. Fuel Supply........ 25c 
Nachman Corp. ........ 25c 
Nat’l Cylinder Gas... ..030c 
Nat'l Dairy Products. -040c 
Nat’! Starch Products. Q20c 
Newberry (J. J.) Co...Q50c 
Norfolk & Southern Ry. .30c 
North American 
Refractories ........ Q30c 
Olin Mathieson Chem... .50c 
Omnibus Corporation ...25c 
Pacific Finance ....... Q50c 
Pacific Tin Consol....... 20c 
Paramount Pictures ..Q50c 


Ss is Oa cea O30c 
5. wt eee Q15c 
Phelps Dodge .......... 65c 

PENT: Sa Y40c 
Piper Aircralt ..<.:6...-% 5c 


Pitts. Coke & Chem.....25c 
Pitts. Plate Glass... . Y$1.20 
Pitts. & West. Va. Ry.. ae 


Polaris Mining ......... 

Prentice-Hall ........ Q15c 
Republic Aviation ....... $1 
St. Joseph Lead......... 50c 
Safeway Stores ...... Q60c 


Sheaffer (W.A.) Pen. ct 
Do 


ee sas ee sees 5c 
Stand. Oil (Ohio) 

3%4% pi. A ...... Q9334c 
Sterling Drug ........ Q50c 

BOO. Uiadi deeina seen E25c 
Sunshine Mining ..... Ql15c 
Texas Pacific Land Tr..$1.70 
Timken Roller Bear..... 75¢ 
Thew Shovel ......... Q40c 
Tokheim Corp. ....... Q30c 
True Temper .....+ 0. 040c 


United Aircraft Corp...Q$1 
United Board & Carton.Q25c 
United Can & Glass. .Q7%c 


United Elastic ....... Q60c 
U. th GER. 5 on o'ee QO$1 
Galea Saahodele’ ».. E200 
Van Realte Co.......++2s 65c 


Venezuela Syndicate ..Y25c 
Virginian Railway ..Q62%c 
Western Pacific R.R...Q75c 
Westinghouse Air 

ON 5 iii eae 040c 
Wright-Hargreaves ...*Q3c 
Youngstown Steel 

WE. ck beter tideee Q25c 





*Canadian currency. E—Extra. 


Pay- 
able 


12-13 


12-15 
12- 6 
11-30 
12-10 
12-10 
12-10 


12- 1 
12-10 
12-10 
12-13 


12-10 
12-10 
12-13 
12-13 
12-10 
12-10 
12-10 
11-26 
12-10 
12-15 


1-15 
12-15 
1- 4 
12- 1 
12-10 
12-14 
11-24 
11-24 
12- 1 
12-10 

iF 
1- 3 
12- 1 
12-21 
12-15 
12-15 
12- 1 
12-17 
12-10 
12-15 
11-25 
11-25 


12- 1 
12- 6 
12- 6 


1-15 
12- 1 
12- 1 
12-20 
12-16 
12-10 
12- 1 
11-30 
12-13 
12-10 
12-10 
12-21 
12-10 
12-24 
12-24 
12-15 
12- 1 
12- 1 
12-23 
11-15 


12-15 
1- 3 


1-15 


Hidrs. 
of 
Record 
11-26 


11-30 
11-22 
11-15 
11-26 
11-24 
11-24 


11-18 
12- 1 
12- 1 
11-22 


11-19 
11-20 
11-26 
11-22 
12- 1 
11-15 
11-17 
11-10 
11-26 
12- 1 


12-27 
12- 1 
12-10 
11-15 
11-26 
11-29 
11-17 
11-17 
11-19 
11-19 
12-17 
12-15 
11-19 
11-30 
11-19 
11-15 
11-19 
11-24 
11-19 
12- 2 
11-15 
11-15 


11-19 
11-19 
11-19 


12-24 
11-18 
11-18 
11-19 
11-24 
11-19 
11-15 
11-15 
11-30 
11-19 
11-30 
12- 7 
11-19 
12- 3 
12- 3 
11-22 
11-17 
11-16 
12- 9 
11- 1 


11-26 
11-19 


12- 1 


OQO—Quarterly. 
S—Semi-annual. Sp.—Special. Y—Year-end. 
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Fourth Quarter Earnings 
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high projected output at a profit. If 
there is trouble on this score, how- 
ever, dealers rather than producers 
will take the rap, for the present at 
least. 

Since the letdown in auto output 
has been responsible for a consider- 
able portion of recent unemployment, 
a return to volume production will 
accelerate the improvement in this re- 
spect which has already taken place. 
This will bolster consumer income 
and retail sales, which are doing well 
even without further stimulus. Auto 
parts makers will be immediate bene- 
ficiaries of gains scored by their lead- 
ing consuming industry, as will steel, 
coal and a host of other groups. 


Steel Production Rising 


Steel production has already re- 
covered to a level equal to 77.2 per 
cent of capacity, compared with a 
third quarter average of 64.3 per cent. 
There is no possibility that the high 
average rate for the final three months 
of 1953 can be closely approached, but 
for the considerable number of units 
subject to EPT last year earnings 
comparisons will not be too adverse, 
since higher employment costs this 
year have been offset by higher prices. 

For the first time this year, bitu- 
minous coal production is now about 
even with year-earlier levels, helped 
by rising levels of steel and electric 
power output. The textile industry, 
long severely depressed, is believed to 
have turned the corner at last, though 
profits for the current quarter will 
still be decidedly subnormal. Chemical 
producers experienced a lull during 
August, but have since noted an up- 
turn and should make a good show- 
ing, 

Last year, unusually warm weather 
cut into sales of heating oils and thus 
held down the earnings of oil pro- 
ducers and refiners. Their earnings 
performance during the balance of 
1954 will again be heavily conditioned 
by the weather. Copper companies, 
bouncing back from an unsatisfactory 
third quarter which was marred by 
strikes, find their product in an un- 
expectedly favorable supply-demand 
position, and should do well. Building 
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Opportunities in 


MOVIE STOCKS 


Movi stocks are one of the few groups in which Value Line analysts still find 
important opportunities for capital appreciation. Wide price advances are 
foreseen for some movie stocks within 5 years. Despite the price gains in the 
past few months, some of these stocks still sell far below book value. Extra 
values are present in large holdings of fully written-down motion pictures which 
could be reissued either to theatres or TV. 

Now, aided by the waning novelty of television, easier foreign exchange restric- 
tions, and the reawakening of public interest by new wide-screen processes, higher 
earnings and dividends are definitely in prospect. The latest Value Line Report 
analyzes the leading motion picture stocks, calls attention to several impending 
dividend increases, singles out which stocks are in a buying zone, which to avoid. 


Also See SUMMARY OF RECOMMENDATIONS on 613 Stocks 


This special 16-page Summary brings you for each stock the earliest Value Line 
estimates of 1955 earnings and dividends and specific recommendations. Also, 
in handy reference form: dividend yields, Value Line Quality Ranks, long-term 
(1958-60) projections of earnings, dividends, normal prices, relative long-term 
growth expectancies. You will have at your fingertips a summary of the con- 
clusions reached in the 698-page Value Line Survey. 


SPECIAL: Under this Special Introductory Offer, you will receive in the 
next 4 weeks new Ratings & Reports on over 200 stocks and 14 industries. 
In addition, at no extra charge, the 16-page SUMMARY OF RECOMMENDA- 
TIONS and the new 64-page issue analyzing 55 leading Movie, Tire and Auto 
Parts stocks including: 


Am. B’cast.-Paramount National Theatres Firestone Borg-Warner 
Columbia Broadcasting Technicolor Goodrich Electric Auto-Lite 
Columbia Pictures Stanley Warner Goodyear Libbey-Owens-Ford 
Eastman Kodak 20th Century-Fox U.S. Rubber Murray Corp. 
Loew’s Warner Bros. Bendix Aviation and 36 others 


$5 INTRODUCTORY OFFER* 


Includes 4 weekly editions of Ratings & Reports—covering 200 stocks and 14 
industries. It includes also a Special Situation Recommendation, Supervised 
Account Report, 2 Fortnightly Letters and 4 Weekly Supplements. (Annual sub- 
scription $120.) *New subscribers only. 


Plus the 16-page SUMMARY OF RECOMMENDATIONS and 


the 64-page Movie, Tire & Auto Parts issue at no extra charge. 


Name 


The Value Line Survey is now used by over 11,000 individual 
and institutional subscribers throughout the world, including 
banks, trust companies, insurance companies and universities. 


Send $5 to Dept. FW-13 


The VALUE LINE Investment Survey 
Published by ARNOLD BERNHARD & Co., Inc. 


The Value Line Survey Building 
5 East 44th Street, New York 17, N. Y. 








material suppliers are also doing a 
large volume of business, and should 
surpass late 1953 profits though sea- 
sonal influences will hold their re- 
sults below third quarter levels. 


Rails Make Come-back 


The railroads, which have been hit 
by the business recession, are coming 
back strongly. Traffic volume will not 


equal that registered a year ago (ex- 
cept perhaps late in December), but 
will show decided improvement over 
the earlier months of 1954. Closer 
control of expenses and lower income 
tax liability will permit the carriers 
to make fairly satisfying comparisons 
with the final quarter of 1953, but for 
the year as a whole income of this 
industry will be down rather sharply. 
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OF ILLINOIS 


9 & TH CONSECUTIVE 
DIVIDEND 
ON COMMON STOCK 
= The Board of Directors declared 
= a regular quarterly dividend on 
“ the Common Stock of 40 cents 
* per share, payable Decem- 
ee ber 1, 1954, to stockholders cf 
S record November 15, 1954. 


s: The Directors also declared 
s the regular quarterly divi- 
es: dends on the 544% Cumu- 
* lative Prior Preferred Stock, 
the Series A $1.25 Convertible 
Preference Stock and the414% 
Preference Stock, all payable 
January 1,1955 to stockholders 

of record December 15, 1954. 
HARRY W. HARTLEY 


Treasurer 


November 1, 1954 


Financing the Consumer through na- 
tion-wide subsidiaries — principally: 


Public Loan Corporation 


Domestic Finance Corporation 
Loan Service Corporation 
Ohio Finance Company 


General Public Loan 
Corporation 





RECKESeekeeeeseesEEneReE eeeese 
pe Perret te tit ttt 


ee Manufacturers of a 

FE. 
AMERICAN Wall & 
ENCAUSTIC tite 
TILING 


COMPANY, INC. 


COMMON STOCK DIVIDENDS 
Declared November 5, 1954 


Quarterly—15¢ per share 
Extra—10¢ per share 


Payable November 30, 1954 & 
Record Date November 23, 1954 
& 


ee es 
Te ee ee eee Cc euteeuenanaee 


BRSSERASRSRSRS 


America’s OLDEST Name in Tile 
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/ 
LION OIL 


COMPANY 


A regular quarterly ¥ 
dividend of 50¢ per share 
has been declared on the 
Capital Stock of this Company, pay- 
able December 15, 1954, to stockhold- 
ers of record November 30, 1954. The 
stock transfer books will remain open. 

E. W. ATKINSON, Treasurer 

November 3, 1954. 








“Silent Sound’’ 


Roofing Companies 





Concluded from page 7 


separate chemical emulsions, dry 
paper, map underwater contours and 
drive soot out of the air. One of its 
most recent products is an ultrasonic 
air conditioner. It is made for resi- 
dential windows, has a minimum of 
moving parts and is expected to be 
sold at a price that will offer strong 
competition to conventional window 
units. 

The Bell Telephone laboratories 
have worked out a high frequency ear 
device that will enable a man in his 
office to carry on a phone conversa- 
tion from anywhere in the room with- 
out any wire connection to a tele- 
phone receiver. He will have a spe- 
cial type of phone receiver on his desk 
that has wire connection with outside, 
but none with the ear device. The 
special desk phone converts the sound 
waves of the conversation into ultra- 
sonic waves. The gadget in the ear 
picks up these inaudible waves and 
converts them back into audible 
waves that enable the user to carry 
his conversation. 

Some of the colleges are now ex- 
perimenting with high frequency 
sound vibrations in the preservation 
of fruits and vegetables. They say 
that such perishables can be pre- 
served for years without any other 
kind of processing such as canning, 
freezing, etc. 

One important development that 
will mean much to our future is a 
high frequency sound method devel- 
oped by the U. S. Navy to jar smoke, 
fog and dust out of the atmosphere. 
The sound waves have the effect of 
driving the tiny particles of smoke, 
fog or dust together and thus forming 
larger particles so heavy they fall to 
the ground. This method, however, 
is still expensive for general use. 

Sound engineers are exploring the 
field of ultrasonics from so many dif- 
ferent directions that the impact on 
our way of life may be great. This 
novel force is used to operate vacuum 
cleaners, clean dishes left from din- 
ner, boil eggs, open garage doors for 
approaching cars, treat seed in a way 
to get faster germination and growth, 
and drill holes in rock. It is reaching 
into so many fields of usefulness it 
promises to be a serious competitor of 
other forms of energy. 


Concluded from Page 11 


shipping costs are a factor to be reck- 
oned with. Plants are therefore de- 
centralized and located as close as 
possible to major markets. Compa- 
nies which are the closest always have 
the competitive edge on any rivals in 
that particular area at least. 

The leading companies in the field 
are by no means restricted to roofing 
but supply other materials such as 
sidings (both asphalt and asbestos), 
gypsum materials, building insulation, 
building plaster, building papers and 
felts, waterproofing and fire-proofing 
materials, and some also make paints. 
Materials are made for the automo- 
tive field and for other transportation 
units. This wide range is supplied so 
that a contract builder may satisfy 
most of all of his needs by patronizing 
the distributor of a single manufac- 
turing company. 


Housing Boom Continues 


The larger companies with their 
many decentralized plants and a basic 
product or products which sell well 
year in and year out are in a position 
to escape the worst effects of the 
building cycle although at the present 
time it appears that the principal 
forces behind the current construction 
boom are still strong. Government- 
guaranteed mortgages plus high con- 
sumer income and the disposition of 
the average family man to build or 
purchase his own home are some of 
the more favorable factors which are 
expected to prolong the boom over 
the near-term future at least. Among 
the individual companies, Ruberoid 
has reported the most stable earnings 
over the years, its dividend record 
(and that of its predecessor com- 
pany) extending back to 1889. More 
volatile pricewise, Flintkote offers 
fairly well-assured income but the in- 
vestor in this issue must be willing to 
accept a higher degree of risk. The 
yield at present prices is compara- 
tively generous while the low yield 
from Ruberoid shares reflects the 
company’s continuing habit of paying 
stock dividends based on retained 
earnings which are thereby capital- 
ized. The other issues listed in the 
table on page 11 are less seasoned 
and offer varying degrees of risk. 


FINANCIAL WORLD 














CORPORATE EARNINGS 





EARNED PER SHARE 
ON COMMON STOCK: = 1954 1953 


12 Months to September 30 


Brooklyn Union Gas...... $2.69 . $1.67 
Cent. & South West Corp. 1.90 .> 1.65 
Consolidated Gas (Balt.). 1.73 1.84 
Delaware Power & Light. 2.07 2.06 
Eastern Gas & Fuel...... 0.62 1.16 
LMS TIE Siiobiscecass. 1.73 1.53 
Long Island Lighting..... 1.16 1.24 
Niagara Mohawk Pwr.... 2.04 2.01 
Public Service ee y 2.32 
Virginia Elec. & Pwr.. 2.22 1.90 


9 Months to — 30 
Affiliated Gas Equip...... 0.95 


Air Reduction. ....5...... 1 ‘3 1.75 
Allen Industries ......... 1.75 1.55 
Allied Laboratories ...... 2.66 2.42 
Allied Produets ...:...... 2.26 2.29. 
Aluminum Co. of Amer... 2.88 ° 3.90 
Amer. Bank Note........ 0.92 0.41 
Amer. Bosch Arma....... 1.05 0.47 
Amer. Brake Shoe....... 2.42 3.20 
American News ......... D0.50 0.30 
American Seating ....... 2.25 2.25 
American Snuff ......... 2.46 2.17 
American Woolen ....... D11.67 D6.92 
Atlantic Coast Line R.R... 9.47 9.94 
AtIOG POWER ois icciccsc: 2.97 2.79 
|S ek eee 0.52 0.29 
Babcock & Wilcox....... 7.31 6.41 
Baldwin-Lima-Hamilton . 0.62 1.15 
Bangor & Aroostook...... 3.32 4.24 
oe a. D0.03 1.20 
Bethlehem Steel ......... 8.30 9.25 
Blaw-Knox Co. ......... 2.07 2.17 
Biles (Eh... W.) Ca......- 3.02 2.39 
Bohn Aluminum & Brass. D0.01 2.49 
Bow Anuar Cont deco. ss D0.77 D0.77 
Borg-Warner ........... 5.68 6.93 
Buckeye Pipe Line ....... 1.31 0.98 
Bush Terminal Co. ...... 0.63 0.95 
Checker Cab Mfg......... 0.77 0.84 
Chesapeake & Ohio...... 3.06 4.45 
et ee 2.85 2.65 
2 ee 2.22 2.33 
Cluett, Peabody ......... 1.78 3.32 
Combustion Engineering... 4.50 5.79 
Congoleum-Nairn ....... 0.87 1.70 
Copper Range Co......... 2.31 4.04 
Copperweld Steel ........ 0.93 4.38 
Delaware & Hudson Co... 0.61 6.60 
SE a eiimemess as 3.51 2.98 
te Eee *0).62 *0.52 
io Ro re 0.95 0.76 
>= Sere 1.64 1.59 
Easy Washing Machine... a0.90 al.36 
Evans Products ......... D1.24 3.32 
Falstaff Brewing ........ 1.42 1.31 
Fansteel Metallurgical ... 0.72 1.20 
Firth Sterling ........... 0.16 0.37 
Freeport Sulphur ........ 3.43 2.51 
General Cable ........... 1.58 1.76 
General Package ........ 1.83 1.82 
Gen. Precision Equipment. 4.44 3.46 
Gulf, Mobile & Ohio...... 3.32 5.67 
Hamilton Watch ........ 3.28 2.61 
Hammermill Paper ...... 1.04 1.10 
Harbison-Walker .......% 1.68 3.52 
Hastings Mfg. .......... 0.38 0.29 
Helme (Geo. W.)........ 1.29 1.40 
Hewitt-Robins, Inc: ...... 2.10 3.01 
Holland Furnace ........ 0.58 0.42 
Houdaille-Hershey ....... 1.04 2.76 
Illinois Terminal R.R..... 0.03 0.85 
Inspiration Cons. Copper.. 3.17 3.20 
International Salt ....... 5.53 3.25 
Island Creek Coal ....... 0.61 0.77 


a 





EARNED PER SHARE 
ON COMMON STOCK: = 1954 1953 


9 Months to September 30 


oS 8 eee ee $2.15 $2.20 
Lees (James) & Sons.... 1.86 2.65 
Lehigh Coal & Navig..... D0.86 0.13 
Lehigh Valley R.R....... 0.84 3.43 
Louisville & Nashville.... 5.33 10.23 
Marion Power Shovel... 1.63 3.56" 
Master Electric ......... 1.76 1.73 
: aay 0.44 1.74 
ee Seer 1.07 0.98 
Mission Development .... 0.22 0.68 
SEP, chwatinasssae' 1.06 1.48 
Motorola, Inc. ........... 2.37 3.197 
Murray Corp. of Amer.... 5.59 3.90 
, Se eee 0.31 0.46 
National Acme .......... sm. 455° 
Nat’l Cash Register...... 3.74 3.76 
National Distillers ....... 0.95 0.89 
Pe ge” ae ee 2.14_ 1.74 
Nat’l Mall. & Steel Cast... D0.01 3.38 
Nat'l Vulcanized Fibre... 0.20 1.45 
Nopco Chemical ......... 1.98 1.42 
Norfolk & Western Ry.... 2.54 3.41 
Northern Pacific Ry...... 3.43 3.95 
Otic. Elevator ...% 2.66... 3.39 3.12 
ee 1.44 1.37 
Pennsylvania Be -ce- Oe . ae 
Phila. & Reading C. & I. D118 D0.13 
Pittsburgh Coke & Chem.. 0.32 2.39 
Pittsburgh Plate Glass.... 2.99 3.39 
Piymouth Of) .....0c5%.. 2.05 2.81 
Pond Creek Pocahontas... 181 ~- 2.93 
a 3.85 3.63 
Reed Roller Bit.......... 0.83 1.91 
Reliable Stores .......... 1.36 1.53 
Reynolds (R. J.) Tobacco = 23%; a2.35 
Ruppert (Jacob) ........ 1.50 1.38 
. Bp Ee ae 1.83 2.20 
ere 0.87 1.62 
ee 1.75 2.35 
Seaboard Air Line R.R... 5.70 6.29 
ere 1.46 1.43 
SO EE ons 5 ees cwudy 1.04 5.26 
Simonds Saw & Steel..... 2.35 3.67 
0 8 ere 3.64 3.93 
Southern Pacifie ........ 3.55 4.86 
Standard Brands ........ 2.38 2.10 
Standard Oil (Calif.).... 5.15 4.89 
Standard Oil (N. J.)..... 7.23 yA 
Stewart-Warner ......... 1.36 2.37 
Stone & Webster ........ 1.63 1.99 
Stromberg-Carlson ...... 2.45 2.84 
see 1.51 1.84 
Sylvania Elec. Products... 1.93 2.48 
Union Bag & Paper...... 4.62 4.30 
Union Oil (Calif.)....... 3.98 4.72 
Unees Paerie ........ia% 10.04 10.34 
U. S. Playing Card....... 3.27 3.30 
38 95 “Peer 3.05 3.32 
Universal Consol. Oil..... 1.88 3.09 
Venezuela Petroleum .... 0.60 0.70 
Warner-Hudnut ......... 2.00 1.65 
Western Union .......... 4.44 9.34 
White Sewing Machine... D0.95 0.01 
Zonite Products ......... 0.16 0.07 


6 Months to September 30 


Hall (W. F.) Printing... 0.92 1.30 
McIntyre Porcupine Mines *1.51 *1.50 
Prt. BEOCT: sac. ccnens 2.05 2.84 


3 Months to September 30 


Amer. Agricultural Chem. 0.40 0.48 
American Molasses ...... 0.52 0.39 
Jaeger Machine ......... 0.37 0.63 
Keystone Steel & Wire... 0.93 0.67 
Procter & Gamble........ 1.96 1.48 





*Canadian currency. 


a—Combined common. 
D—-Deficit. 








JUST OFF THE PRESS! 





BEST VALUE IN YEARS! 


Get ready NOW for '55—a year 
of great uncertainty. Today's stock 
leaders may be tomorrow's losers. Be 
advised by experts. Send for Babson's 
1955 Forecast. Worth many times its 
$1.00 cost; may put you hundreds of 
dollars ahead. Use it as your investment 
guide for a profitable ‘55. Valuable 
information includes: 


Outlook for Stock Market 

20 Stocks to SELL NOW 

20 Stocks for APPRECIATION 
20 Stocks for INCOME 

10 Undervalued Speculations 

10 Bank and Insurance Stocks 
Best Bond Buys Today 


Specific Advice on Prominent Com- 
panies 


PLUS a typical $20,000 Babson In- 
vestment Portfolio at no extra cost. 


SUPPLY LIMITED — ORDER NOW! 


To acquaint you with Babson's Re- 
ports, the country's oldest investment 
advisory service, we are offering the 
1955 Forecast for $1.00—to cover cost 
of printing and mailing. Demand will 
be heavy. Act today to be sure of 
getting your copy. 


SPECIAL BONUS FOR PROMPTNESS 


If you reply now, you also get, 
without extra cost, recent articles on 
Aviation and Uranium Stocks. 


ae | 


Pw PFreYY? > 


Our 1954 Forecast recommended 
purchase of 65 stocks. As of No- 
vember 4, prices of 60 advanced— 
some as much as 60%. 


MAIL $1 WITH THIS AD TODAY! 
Write Dept. FW-I1 


BABSON’S REPORTS 
Wellesley Hills 82, Mass. 





STOCK FACTOGRAPHS 





Falstaff Brewing Corp. 





Hercules Motors Corporation 





Incorporated: 1933, Delaware, to saint business of an established com- 
pany. Office: 3617 Olive Street, St. Louis 3, Mo. Annual meeting: Fourth 


— in March. Number of aanbere: Preferred, 514; common, 
‘ 


Capitalization: 
Long term debt $8,000,000 
1,922,516 shares 


Business: Capacity is about 3.0 million barrels of beer 
annually, 95% of which is sold in bottles and cans in a 
broadened coast-to-coast market under the trade name of 
Falstaff. The company owns five breweries, two in St. Louis, 
one each in New Orleans, Omaha and San Jose. In 1952 
acquired San Jose, California property of Pacific Brewing & 
Malting Co.; in 1954, rented with option to buy the Ft. Wayne 
plant of Berghoff Brewing. 


Financial Position: Adequate. Working capital September 
30, 1954, $7.2 million; ratio, 2.0-to-1; cash, $7.3 million; rev- 
enue stamps, $777,487. Book value of stock, $10.10 per share. 


Dividend Record: Cash payments 1937 to date. 


Outlook: Profit margins have been affected by higher pro- 
motional costs and by new plant expenses. A further shift 
in consumer buying to more profitable packaged beer will 
help, although a return to the substantial profits of recent 
years is not a near-term prospect. 


Comment: Shares are speculative. 


EARNINGS, DIVIDEND RECORD AND PRICE RANGE OF STOCK 


Years ended Dec. 31 1947 1948 1949 1950 1951 1952 1953 


Earned per share.... $1.34 $2.37 $2.74 $1.74 $1.81 7$1.66 
Dividends paid 0.5 0.56 1.04 1.00 


91954 
$1.66 §$1.42 
1.00 1.00 1.00 1.00 
14% 23% 22% 17% 16% 16% 16% 
7% 11% 1256 12% 12% 14% 15 


*Adjusted for 100% stock dividends in 1948 and 1949. ¢On aw before eee 
of 121,700 shares December 15, would be $1.78 per share. {Listed N New York Stock 
Exchange April 14, 1948; previously American Stock Exchange. §Nine months to 
September 30 vs. $1.31 in like 1953 period. {Data to November 10. 





Pepperell Manufacturing Company 





Incorporated: 1926, Massachusetts; established 1844. Office: 160 State 
Street, Boston 2, Mass. Annual meeting: Second Thursday in September 
at Boston, Mass. Number of stockholders: 6,500. 


Capital agen ~ 
Long term 


Business: One of the largest manufacturers of cotton tex- 
tiles, synthetic fibre textiles and mixtures of cotton, synthe- 
tics and wool. Its Lady Pepperell sheets, pillow cases and 
other trade-marked goods enjoy wide distribution and are 
supported by aggressive promotion. In fiscal 1953-54 pro- 
duced 90.6 million pounds of cloth vs. 81.0 million in previous 


fiscal year. The Dunson Division manufactures industrial 
fabrics. 


Financial Position: Strong. Working capital June 30, 1954, 
$25.3 million; ratio, 5.4-to-1; cash, $7.4 million; inventories, 
$16.3 million. Book value of stock, $96.51 per share. 


Dividend Record: Payments 1852 to date. 


Outlook: Aggressive management policies and a large 
research program should continue to help company maintain 
its strong trade position. Growing use of synthetics might 
be helpful in enlarging profit margins. 


Comment: Shares are an above-average textile equity but 
subject to the variations of a cyclical industry. 


EARNINGS, DIVIDEND RECORD AND PRICE RANGE OF STOCK 
Years ended June 30 1947 1948 1949 1950 1951 1952 1953 +1954 
Earned per share..,.$14.89 $18.48 $11.30 $9.10 $11.36 $6.71 *$7.94 $4.91 
Calendar years 
Dividends paid A 7.25 3.75 5.00 5.00 4.50 4.50 4.00 
High (Am. Stk. Ex.) 60% 59% 50% 71% 7T% 76% 70% 72 
Low (Am, Stk. Ex.). 40 48 50% 53% 64% 61 58 60 


*Including $0.25 earnings of acquired company for about 3% months. 
November 10. 


30 


+Data to 





i pe 5 1923, Ohio; established 1915. Office: 101 Eleventh Street, 


E., Canton 2, Ohio. Annual meeting: Third Thursday in April. 
Webs of stockholders (February 2, 1953): 1,417. 


niet gel 
Capital stock te par) 


Digest: Manufactures two-, four-, six-, and stahit-cyitililee 
gasoline and diesel engines, varying from 4 h.p. to 400 h.p. for 
trucks, buses, tractors, farm implements, road building ma- 
chinery, industrial and marine equipment including com- 
pressors and pumping and well drilling machinery. Working 
capital December 31, 1953, $9.6 million; ratio, 9.2-to-1; cash 
and equivalent, $2.7 million; inventories, $4.8 million. Divi- 
dend payments 1926-32; 1934-37; 1939 to date. 


*EARNINGS, DIVIDEND RECORD AND PRICE RANGE OF STOCK 
Years ended Dec. 31 1947 1948 1949 1950 1951 1952 1953 91954 
Farned per share.. $3.09 +$3.59 $2.43 $3.02 $2.16 $0.70 §D$0.73 
Dividends paid 0. "83 0.83 0.83 $1.00 1.00 1.00 1.00 0.60 

18% 14% 20% 23% 21% 205% 20% 
pi | 1l 13% 175% 17 13% 18% 


*Adjusted for 20% stock dividend in 1950. {After ‘‘lifo’’ inventory adjustments, 
er. $1.10 in 1949, dr. $0.90 in 1950. {Paid 20% in stock. §Six months to June 30 vs. 
earnings of $0.35 in like 1953 period. D—Deficit. {Data to November 10. 





The Mahoning Coal Railroad Company 





Incorporated: 1871, Ohio. Offices: Cleveland, Ohio, and New York, N. Y. 
Annual meeting: First Wednesday in May. Number of stockholders: 
Preferred, 41; common, 421. 


Capitalization: 


Long term debt 
*Preferred stock 5% non-cum. 


None 
713,227 shares 
Common stock 5% ($50 par) 


30,000 shares 


*Callable at par. $10,559 preferred shares (79.8%) and 20,732 common 
shares (67.9%) owned by New York Central Railroad. 


Digest: Properties are leased for operation to New York 
Central Railroad, forming an east-west extension of its lines 
in the Youngstown area. Tonnage is largely iron ore, bitumi- 
nous coal, iron and steel. Rental amounts to 40% of gross 
earnings. Working capital December 31, 1953, $1.1 million; 
ratio, 1.6-to-1; cash and special deposits, $124, 235; temporary 
cash investments, $1.3 million. Preferred dividends have been 
paid regularly; on common, 1899 to date. 


EARNINGS, DIVIDEND RECORD AND PRICE RANGE OF COMMON STOCK 


Years ended Dec. 31 1947 1948 1949 1950 1951 1952 1953 = $1954 


Earned per share.. « O08. 72 $55.29 $54.88 $46.44 $41.17 $40.90 $42.58 *$22.18 
Dividends paid 00 50.00 62.50 50.00 45.00 45.00 45.00 27.50 


525 525 550 573 586 «=: 552 535° 
490 430 510 500 485 517 499 


*Nine months to September 30 vs. $29.04 in like 1953 period. tData to November 10. 





The Peoria and Eastern Railway Company 





Incorporated: 1890, Illinois, to take over an established property. Offices: 
Indianapolis, Ind., and 466 Lexington Ave. a»d 230 Park Ave., New 
York 17, N. Y. Annual meeting: Second Friday in April. Number of 
stockholders: 223. 


piecing : 


*50,102 shares (50.1%) owned by Cleveland, Cincinnati, Chicago & St. 
Louis Railway, in turn controlled by New York Central Railroad. 

Business: Properties of company extend 201 miles from 
Indianapolis to Pekin, Illinois, and are operated by New 
York Central Railroad as lessor of Cleveland, Cincinnati, 
Chicago & St. Louis. Affording New York Central a route 
to the Peoria gateway connecting with several western lines, 
company’s system traverses an agricultural territory, reaches 
bituminous coal fields and serves several industrial centers. 
Principal non-physical assets December 31, 1953, receivables 
from New York Central Railway, $1.3 million. Paid initial 
$2.50 dividend in April, 1954. 


EARNINGS, DIVIDEND RECORD AND PRICE RANGE OF STOCK 


Years ended Dec. 31 1947 1948 1949 1950 1951 1952 1953 = 1954 


Earned per share.. De ” ¥ 45 saat * $2.95 ms 57 ot, 05 - ” saée 
Dividends paid $2.50 


20 13 20%—é«88 40% 48% 
oH yu ion 38% 28 883 


{Data to November 10. D—Deficit. 
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r 
Dividend Meetings 


he following dividend meetings 

are scheduled for dates indicated. 
Meetings are frequently moved up a 
day or more or may be postponed. 


Nov. 18: Aerovox Corporation; Allied 
Mills; Amalgamated Sugar; American 
Laundry Machinery; Asbestos Corp.; As- 
sociates Investment; City Products; Col- 
orado Fuel & Iron; Commercial Credit; 
Commonwealth Water; Diana Stores; Du 
Mont (Allen B.); Eastern Corp.; Easy 











PHILADELPHIA ELECTRIC 
COMPANY 


4 No tice 


Dividends of 45 cents a share on 
the COMMON STOCK, and 25 
cents a share on the $1 DIVIDEND 
PREFERENCE COMMON 
STOCK for the quarter ending 
December 31, 1954, have been 
declared, payable December 17, 
1954, to stockholders of record at 
the close of business on November 
19, 1954, Checks will be mailed. 


Treasurer 


























SF?” 


THE DAYTON POWER 
AND LIGHT COMPANY 


DAYTON, OHIO 
129th Common Dividend 

The Board of Directors has declared a 
regular quarterly dividend of 50c per 
share on the Common Stock of the 
Company, payable on December 1, 
1954 to stockholders of record at the 
close of business on November 16, 
1954, 

GEORGE SELLERS, Secretary 
November 5, 1954 














Stauffer 


SINCE 186s 


STAUFFER CHEMICAL 


COMPANY 


DIVIDEND NOTICE 


The Board of Directors has declared 
a dividend of 322¢ per share on the 
common stock payable December 1, 
1954 to stockholders of record at the 
close of business November 24, 1954. 


Christian deDampierre 
Treasurer 












NOVEMBER 17, 1954 





Washing Machine; Fair (The); Fansteel 
Metallurgical ; First National Stores; Flor- 
ida Power; Grace (W. R.); Grand Rap- 
ids Varnish; Granite City Steel; Hewitt- 
Robins ; Se en ee & Chemi- 
cal; Kleinert (I-B.) Rubber; Lily-Tulip 
Cup; McLellan Stores ; Mergenthaler Lino- 
type; Midvale Co.; National Cash Regis- 
ter; National Sugar Refining; National 
Theatres; Niagara Mohawk Power; Nor- 
throp Aircraft; Omar, Inc.; Pacific Can; 
St. Louis Public Service; Southern Ad- 
vance Bag & Paper; Southern Pacific; 
Texas Electric Service; Underwood Cor- 
poration; Virginia Carolina Chemical; 
Westinghouse Air Brake. 


Nov. 19: Allegheny Ludlum Steel; 
American Republics; Apex Smelting; 
Bayuk Cigars; Burgess Battery; Califor- 
nia Pacific Utilities; Carnation Co.; Cor- 
nell-Dubilier Electric; Coro, Inc.; Electric 
Auto-Lite ; General Contract ; General Elec- 
tric; Glidden Co.; Illinois Terminal R.R.; 
Kansas City Southern Railroad; Lehn & 
Fink; Madison Gas & Electric; McKay 
Machine; Mengel Co.; Mesta Machine; 
Midwest Rubber Reclaiming; Niles-Bem- 
ent-Pond; Stix, Baer & Fuller ; Sundstrand 
Machine Tool; Texas Utilities ; Woodward 
& Lothrop; York Corporation. 


Nov. 22: Affiliated Gas Equipment; Al- 
lied Artists Pictures; Allied Paper Mills; 
American Express; Babcock & Wilcox; 
Capital Transit; Certain-teed Products; 
Cincinnati Gas & Electric; Climax Molyb- 
denum; Consolidated Cigar; Crown Cork 
International ; Denver & Rio Grande West- 
ern Railroad; Elliott Co.; Emerson Elec- 
tric; Ex-Cell-O Corp.; Federal Bake 
Shops; Garrett Corp.; General Railway 
Signal; Hall Printing; Helena Rubinstein; 
Julian & Kokenge; Kingsport Press; 
Maine Public Service; Martin-Parry; 
Michigan Gas Utilities; Murphy (G. C.); 
National Securities & Research; New Or- 
leans Public Service; Pittsburgh Coke & 
Chemical; Scovill Manufacturing; Seiber- 
ling Rubber; Shell Oil; Sicks’ Breweries; 
Standard Radio; Thorofare Market; Vic- 
tor Equipment. 


Nov. 23: Adams Express; Alabama 
Great Southern Railway; Aldens, Inc.; 
American Chain & Cable; American Crys- 
tal Sugar; American International; Amer- 
ican Locomotive; American Machine & 
Metal; American Metal Products; Ameri- 
can Safety Razor; American Sugar Re- 
fining; Arnold Constable; Atchison, To- 
peka & Santa Fe Railway; Bausch & 
Lomb ; Brazilian Traction, Light & Power; 
Bristol Brass; Bucyrus-Erie; Calumet & 
Hecla; Canada Northern Power; Carriers 
& General; Celanese Corp. of America; 
Clark Controller; Cluett, Peabody; Cole- 
man Co.; Colorado Fuel & Iron; Crane 
Co.; Dominion Glass; Erie Railroad; 
Food Fair Stores; General Precision 
Equipment; General Refractories; Gold- 
blatt Bros.; Graham-Paige; Hastings 
Manufacturing; Kansas Power & Light; 
Kidde (Walter); Loew’s Inc.; Marion 
Power Shovel; Merck & Co.; Miami Cop- 
per; Montana-Dakota Utilities; Mullins 
Manufacturing; National Lead; Newport 
Industries; Niagara Alkali; Nopco Chem- 
ical; Oliver Corp.; Pabco Products; Penn- 
sylvania Glass Sand; Pennsylvania Power 
& Light; Petroleum Corporation; Reading 
Co.; Rowe Corporation; St. Joseph Light 
& Power; Seeman Bros.; South Penn Oil; 
Stanley Works; U. S. Cold Storage; U. S. 
Lines; Warner-Hudnut; Wieboldt Stores; 
Wisconsin Hydro-Electric. 











PHELPS DODGE 
CORPORATION 


The Board of Directors has de- 
clared a fourth-quarter dividend 
of Sixty-five Cents (65¢) per 
share, payable December 10, 1954 
to stockholders of record Novem- 
ber 19, 1954; also a year-end 
extra dividend of Forty Cents 
(40¢) per share payable January 
7, 1955 to stockholders of record 
December 17, 1954. 

This makes total dividends de- 
clared in 1954 of Three Dollars 
($3.00) per $12.50 par value 
share. 

M. W. URQUHART, 
Treasurer 
November 4, 1954 

















DIVIDEND NOTICE 


The Board of Directors of the 
Fairchild Engine and Airplane 
Corporation declared a dividend 
of 20 cents ($.20) per common 
share, payable December 1, 1954, 
to stockholders of record, Novem- 
ber 15, 1954. 

Richard S. Boutelle 


President 


Hagerstown, Md. 
November 4, 1954 


Sd 


ENGINE AND AIRPLANE CORPORATION 


AIRCHILD 


HAGERSTOWN, MARYLAND 
DRE 
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1-T-E CIRCUIT BREAKER CO. 


PHILADELPHIA 


PREFERRED DIVIDEND 


The Board of Directors today de- 
clared the regular quarterly divi- 
dend of 57% cents per share on the 
4.60% preferred stock of the Com- 
pany, payable January 15, 1955 to 
shareholders of record at the close 
of business January 4, 1955. 


COMMON DIVIDEND 


The Directors also declared a quar- 
terly dividend of 31% cents per 
share on the outstanding common 
stock of the Company, payable 
December 1, 1954 to shareholders 
of record at the close of business 
November 18, 1954. 


E. I. Aries, Jr. 
Secretary 


November 8, 1954 
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FREE BOOKLETS 


Upon request on your letterhead 
and without obligation, any of 
these booklets will be sent direct 
from the issuing firms to which 
your request will be for- 
warded. Booklets are not 
mailed out by Financial 
World itself. 


Confine each letter to a 
request for a single booklet, 


giving name and complete 
address. 


Free Booklet Department 
FINANCIAL WORLD 
86 Trinity Pl., New York 6, N. Y. 


Success—This 12-page booklet explains why 
effective personal communication is the spring- 
board to executive success and describes how 
busy men can increase their capacity to get 
things done. 


Municipal Bond Holders—Folder describes ‘a 
“Watching Service" which is geared to keep 
bond holders posted on new developments 
that may affect their holdings. 


Fire-Hazard Calculator—A folder based upon 
reports of fire protection engineers. By a turn 
of the dial the "FIREDANGERator" enables 
@ businessman to determine his fire risk in a 
few seconds. 


investor's Reader—A copy of this popular 
semi-monthly digest offered without charge— 
features include "The Stock Market," ''Busi- 
ness at Work'' and “Production Personalities.” 


Key Man in a Business—Booklet describes pos- 
sible effects of the death of a key man upon 
the future of business. 


How Mr. Tuggleby Bought a Mimeograph— 
Interesting booklet on the history and newest 
developments in duplicating equipment. 


Opening an Account—Many helpful hints on 
trading procedure and practice in this 24- 
page booklet, offered by N.Y.S.E. firm. 


Sample Page of Charts—A leaflet showing six 
of 1,00! stock charts with description of a 
graphic service. 


Security & Industry Survey—A quarterly fore- 
cast of financial and business conditions in- 
cluding individual studies of 34 basic indus- 
tries—a 48-page brochure generously illus- 
trated with appropriate charts. 


Typographic Planning for Typewriter Compo- 
sition—A highly interesting brochure designed 
to assist in transforming printing requirements 
to typewriter composition. 


“First Fifty Years"—Golden anniversary book 
of large industrial equipment manufacturer is 
available upon request on your business letter- 


head. 


Whiskey Making from Grain to Glass—An 
interesting booklet on the distilling process 
from the original grain till, years later, the 
product is in a glass. Booklets available where 


state laws permit. 
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Financial Summary 


—<— READ ——— 


145 
INDEX OF 
PRODUCTION 140 


Federal Reserve Board 135 
130 
125 


120 
for 100 115 

1945 1946 1947 1948 1949 1950 1951 19922 } F MAMJ JAS OND 
1954 1953 


Trade Indicators ‘Oct. 23 Oct.30 Nov.6  Nov.7 


Electric Output (KWH) 9,033 9,152 9,357 8,398 
Freight Car Loadings 746,007 736,233 +740,000 747,868 
§Steel Operating Rate (% of Capacity) 74.5 76.4 77.2 92.3 
§Steel Production Index (1947-49 = 100) 110.6 113.4 114.7 129.5 








r 1954 \ 1953 
Oct. 20 Oct. 27 Nov. 3 Nov. 4 


{Commercial Loans Federal ene | $21,126 $21,043 $21,104 $23,315 
(Total Brokers’ Loans....; Bank Members 3,385 3,400 3,457 
{Demand Deposits 94 Cities 55,470 56,050 55,459 
{Brokers’ Loans (New York City) 1,821 1,780 


008,000 omitted. §As of the following week. {Estimated 


Market Statistics — New York Stock Exchange 


Closing Dow-Jones — 1954 a - 1954 ~\ 
Averages: Nov. 3 Nov. 4 Nov. 5 Nov. 8 Nov. 9 High Low 

30 Industrials .. 361.50 3606.95 366.00 369.46 371.07 371.07 279.87 
20 Railroads ... 119.93 121.65 121.59 124.15 124.01 124.15 94.84 
15 Utilities .... 58.94 59.16 59.35 59.76 59.86 61.58 52.22 
65 Stocks 132.42 134.11 133.99 135.61 135.93 135.93 106.03 
Details of Stock Trading: ‘Nov. 3 —_ at tas tan 
Shares Traded (000 omitted) 2,700 3,140 2,950 3,180 3,240 
Issues Traded 1,214 1,222 1,238 1,232 1,261 
Number of Advances 908 736 503 731 592 
Number of Declines 122 256 491 267 403 
Number Unchanged 184 230 244 234 266 


New Highs 1954 79 121 110 138 138 
New Lows 1954 7 2 2 3 0 
Bond Trading: 


Dow-Jones 40-Bond Average 100.82 100.84 100.87 100.87 100.87 
Bond Sales (000 omitted) $3,380 $4,570 $3,850 $4370 $4,710 














~ 1954 \ o 1954. ‘ 
*+Price-Earnings Ratios: Oct. 6 Oct. 20 Oct. 27 Nov. 3 High Low 


50 Industrials 12.29 : 12.07 12.03 12.18 12.29 9.36 
20 Railroads 8.59 t 8.81 8.67 8.67 8.81 5.20 
20 Utilities 15.35 : 14.95 14.76 15.07 15.47 13.78 
*+Common Stock Yields: 

50 Industrials 4.26% 4.33% 4.34% 4.35% 4.34% 5.83% 4.26% 
20 Railroads 5.66 5.64 5.52 5.61 5.61 6.88 5.50 
20 Utilities ; 4.79 4.89 4.95 4.89 5.23 4.63 


90 Stocks : 4.44 4.45 4.47 4.46 5.78 4.37 
*Average Bond Yields: 





2.846 2843 2853 2.855 3.058 2.803 
3.137 3.133 =. 3.138 = 3.143 3.376 3.124 
3.483 3474 3.489 3.492 3.674 3.470 


*Standard & Poor’s Corporation. tFor latest available figures see page 17. 


The Most Active Stocks—Week Ended November 9, 1954 


Shares Closing ———_, Net 

Traded Nov. 1 Nov. 9 
Jones & Laughlin Steel 189,200 2534 28% 
New York Central Railroad 178,900 19%4 21% 
American Airlines 143,000 17% 17% 
United States Steel 133,600 60'% 
Sylvania Electric Products 132,100 42% 
Armour & Company 122,100 11 
General Electric 117,800 444 
Tide Water Associated Oil 117,500 26% 
American Radiator & Standard Sanitary. . 109,700 22% 
Chrysler Corporation 104,600 67% 
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Personalized 
Investment 


Supervision 


Assures More Successful 


——- means change; that is why it is so im- 
portant to keep abreast of changing conditions and be 
able to appraise their effects on your investments. New 
developments make some industrial techniques obsolete 
while at the same time creating new opportunities for 
profitable investment. If you are to make the most of 
your investment capital, you must be constantly on the 
alert to anticipate the significance of the broad general 
and specific factors tending to shape investment and 


economic trends and adjust your investment program 
accordingly. 


|. it is an almost insuperable task to gather, corre- 
late and interpret the myriad data bearing on invest- 
ment values. The average investor has neither the time 
nor the training to do this job himself and even if he had, 
the cost of maintaining the necessary facilities would be 
prohibitive. But a number have solved their problem 
by shifting the responsibility to Financia. Wortp 
RESEARCH Bureau which specializes in the analysis and 
determination of security values and the planning and 
supervision of investment portfolios. For a very moder- 
ate fee you have at your command all of the research and 










Results @ 


analytical facilities developed in over 50 years of service 
to investors. 


HEN you subscribe for our Personal Supervisory 
W service you have the assurance that all factors 
tending to affect your investment welfare are under con- 
stant scrutiny and that you will be advised promptly if 
any changes should be made in your investment program 
for the purpose of preserving your capital in times of 
business unsettlement and enhancing it when conditions 
are more favorable, with an eye at all times to securing 
a steady and as generous an income as is consistent with 
a reasonable degree of safety. 


UR high rate of renewals is eloquent testimony of 

the value of the time-tested investment principles 
applied to the supervision of investment portfolios under 
our direction. If you are seeking competent and unbiased 
investment help in the management of your portfolio and 
desire to obtain better investment results than would be 
possible without the benefit of experienced guidance, 
decide now to enroll for our Personalized Supervisory 
Service. 


; 1 _— 

: FINANCIAL WORLD RESEARCH BUREAU 

: &6 Trinity Place, New York 6, N. Y. Mail this coupon for 
: ( Please send me the pamphlet “A Personalized Supervisory Service for : further inf ormation, 
: rn or better still send us 
® C1 I enclose a list of my present holdings with original purchase prices > ° 

‘ and would like to have you explain whether your service would be : a list of your holdings 
H adaptable to my problem and if so what the cost will be for supervision. . a nd let us ex plai n 
: My objectives are: ‘ h P sed 
: (C Income ( Capital Enhancement CO Safety . pe our cree sg ae 
: It is understood that I incur no obligation by this request. : _ Sreseery erurce 
: : points the way to bet- 
Re ae ieee er pe eee eee (reed Senay e Sc Ort : ter investment results. 
: pF EGC PERE Ore Lae PE) me ene cea ERIN, SEC : 

4 (Nov. 17) ° 
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Only STEEL can do so many jobs so well 


NA 


A Happy Marriage took place when 
housewares and USS Stainless Steel 
found each other. And today, you get 
the benefit of the mating . . . pans, pots 
and other household articles that are not 
only bright and beautiful in appearance 
and virtually indestructible, but easy to 
clean and safe, too . . . because this shin- 
ing metal is so easy to keep free from 
contamination. 





This trade-mark is your guide to quality steel 


SEE THE UNITED STATES STEEL HOUR. 
It’s a full-hour TV program presented every 
other week by United States Steel. Consult 
your local newspaper for time and station. 









Be oars 5 age TE ce sae a 


Something New for Snow or Mud. When 


the going gets tough in deep snow or 
mud, the motorist’s life-saver now is fre- 
quently these new tire traction clips of 
heavy wire, which clip easily to tires, 
furnish grip enough to get you out of 
trouble, and are then simply removed by 
prying. Clips are made by American Steel 
& Wire Division of U.S. Steel. 








Steel Takes to the Air. In Arizona, there’s a sandy 
river bed where flash floods frequently occur. A gas 
pipe line had to cross the river bed. So, to avoid the 
flash flood danger, the 30-inch welded gas pipe line 
took to the air for 1020 feet. Pipe and supporting 
structure were fabricated and erected by U.S. Steel. 





Everybody Knows the progress American railroads 
have made in their passenger services these past years 
... in spite of arbitrary limitations. But it is not so well 
known that their freight services have been making 


enormous progress, too . . . as witness the 170,000 
modern freight cars like this that have been built with 
USS Cor-TEN Steel in the past 20 years ... a high 
strength steel that allows freight cars to carry more 
payload and last longer with lower maintenance cost. 


UNITED STATES STEEL 


For further information on any product mentioned in this advertisement, write United States Steel, 525 William Penn Place, Pittsburgh 30, Pa. 


AMERICAN BRIDGE . . AMERICAN STEEL & WIRE and CYCLONE FENCE . . COLUMBIA-GENEVA STEEL . . CONSOLIDATED WESTERN STEEL . . GERRARD STEEL STRAPPING . . NATIONAL TUBE 
OIL WELL SUPPLY . . TENNESSEE COAL & IRON . . UNITED STATES STEEL PRODUCTS . . UNITED STATES STEEL SUPPLY . . Divisions of UNITED STATES STEEL CORPORATION, PITTSBURGH 


UNITED STATES STEEL HOMES, INC. + UNION SUPPLY COMPANY + UNITED STATES STEEL EXPORT COMPANY + UNIVERSAL ATLAS CEMENT COMPANY 
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